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medicines. 


It  is  now  11  months 
since  the  Govern- 
ment amended  the 
law  on  importing 
In  that  time  it  has 
received  approaching  1,000 
applications  for  parallel  import 
product  licences,  and  the 
Licensing  Authority  has  issued 
650  PL(PI)s.  The  DHSS  was 
criticised  early  on  for  the 
tardiness  with  which  it  processed 
applications  and  that  criticism 
continues.  It  also  appears 
singularly  unenthusiastic  about 
prosecuting  miscreants, 
notwithstanding  the  content  of  a 
letter  sent  out  this  week. 

At  present  the  only  means 
the  pharmacist  has  of  checking 
the  bona  fides  of  an  importer  or 
his  products,  is  to  ask  to  see  his 
credentials,  or  check  with  the 
DHSS.  Is  this  reasonable?  We 
think  not. 

The  DHSS  told  C&D  this 
week  that  it  is  considering 
publishing  a  list  of  products  with 
approved  PL(PI)s  —  that  is  a 
small  step  along  the  road  to 
sanity.  It  is  true  that  it  publishes 


them,  even  now,  in  the  pages  of 
the  London  Gazette,  a  magazine 
unlikely  to  be  read  by  the 
average  community  pharmacist. 
The  Government  should  issue 
the  lists  of  medicines  it  has 
approved  for  import  to  each 
community  pharmacist,  giving 
by  importer  the  PL(PI)  for  a 
particular  drug  from  a  particular 
manufacturing  source  in  a 
particular  country.  If,  as  we 
understand,  the  list  is  to  be 
published  only  to  professional 
bodies  with  periodic  updates,  it 
abrogates   the  Department's 


responsibility.  C&D  could  well 
provide  such  a  service,  but 
cannot  offer  an  open-ended 
commitment  without  first 
ascertaining  the  scale  of  the 
publishing  problem  it  would  take 
on  —  especially  if,  as  widely 
expected,  the  Government  loses 
its  HD  appeal  and  importing 
spreads  to  full-line  pharmace- 
utical wholesalers  and  the  rest. 
The  Government  seems  to  want 
to  have  its  cheap  drug  importing 
cake  and  to  eat  it.  Drug 
discounts  which  beat  Drug  Tariff 
prices  mean  a  short-term 
financial  gain  for  short-sighted 
pharmacists  and  a  long-term 
financial  gain  for  the  Excheguer 
from  recovery  of  overpayments 
to  pharmacists.  If  the 
Government  will  not  prevent  PI 
with  its  downward  spiral  of  drug 
costs,  it  must  provide 
pharmacists  with  a  ready  means 
of  checking  that  they  are  buying 
and  dispensing  legal  imports. 
That  check  should  \\  %, 
be  an  approved  j\  V\ 
PL(PI)  list  paid  for  \  \  !  \ 
by  Government. 
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Tougher  attitude  on 
Pis  by  DHSS? 

The  DHSS  is  considering  publishing  a  list  of  imported 
medicines  for  which  a  successful  PL(PI)  application  has  been 
made  —  it  says  there  are  now  650  licensed  products  with  just  25 
per  cent  of  all  applications  awaiting  processing. 


Pharmacists  and  parallel  importing 
companies,  as  well  as  full-line 
pharmaceutical  wholesalers,  have 
expressed  concern  that  the  law  is  being 
flouted  and  have  called  for  the  DHSS  to 
act  against  those  responsible. 

And  Mr  Ash  win  Tanna  has  made 
private  approaches  to  the  Department  of 
Health  —  his  open  letter  to  pharmacists  is 
published  below.  The  DHSS  has  written 
this  week  to  PL(PI)  applicants  to  remind 
them  of  the  law.  It  says: 

"The  Licensing  Authority  wishes  to 
remind  all  applicants  for  PL(PI)s  that 
under  the  Medicines  Act  1968  it  is 
unlawful  for  a  person  to  market  an 
imported  medicinal  product  in  the  UK 
unless  a  product  licence  has  been  granted 
to  the  applicant  in  respect  of  that  product. 

"The  Licensing  Authority  determine  all 


applications  for  product  licences  as 
quickly  as  possible.  Over  650  PL(PI)s  have 
now  been  issued  and  75  per  cent  of 
applications  have  been  cleared, 
eliminating  the  backlog  of  applications 
which  arose  initially. 

"Application  for  a  licence  does  not 
provide  the  applicant,  or  others  who  may 
be  concerned  with  the  product,  with  cover 
under  the  Medicines  Act.  When 
application  is  being  made  for  a  medicinal 
product  under  the  PL(PI)  scheme, 
marketing  in  the  UK  should  not  be 
undertaken  in  anticipation  of  a  licence 
being  granted. 

"Investigations  are  being  and  have 
been  instituted  with  a  view  to  ensuring  that 
licences  are  held  where  appropriate. 
Enforcement  action  is  liable  to  be  taken  in 
any  case  where  licences  are  not  held." 


Convicted  for 
script  fraud 

A  GP  and  a  pharmacist  were 
convicted  at  Bolton  Crown  Court  of 
working  a  prescription  fraud  last 
Friday. 

Dr  Peter  Mann,  of  St  Annes  Close  and 
Sidney  Gold,  of  Park  Road,  both 
Prestwich,  Manchester,  received  six- 
month  jail  sentences  suspended  for  two 
years. 

Judge  Michael  Lever,  QC,  described 
them  as  "petty  swindlers"  after  hearing 
how,  during  six  months  in  1983,  the  men 
obtained  about  £900  from  the  NHS  by 
adding  drugs  not  dispensed  to  patients  to 
used  prescriptions.  When  Gold  submitted 
the  prescription  forms  for  payment  he 
would  receive  money  for  the  extra  drugs. 

Mr  Michael  Shorrock,  prosecuting, 
said  the  two  men  operated  the  fraud  as 
they  worked  in  adjoining  premises  at 
Farnworth,  Bolton. 

A  jury  convicted  the  men  of  five 
specimen  charges  of  obtaining  money  by 
deception  and  acquitted  them  of  one 
similar  offence.  Both  denied  the  six 
charges. 

Mr  Bernard  Hargrove,  QC,  defending, 
said  Mann  would  no  longer  be  able  to 
practise  as  a  doctor.  Mr  Rhys  Davies,  QC, 
for  Gold,  said  the  pharmacist  would  be 
struck  off  his  professional  register.  Judge 
Lever  ordered  them  to  pay  £2,000  each  in 
fines  and  prosecution  costs. 


BPA  to  approach 
DHSS  in  New  Year 

The  British  Pharmacists  Association 
(UK)  is  to  approach  the  Minister  for 
Health,  Mr  Barney  Hay  hoe.  in  the 
New  Year  to  demand  machinery  to 
be  set  up  allowing  the  Association 
to  be  involved  in  future  discussions 
affecting  the  profession. 

In  a  letter  to  Mr  Hayhoe,  joint  acting 
secretary  Charles  Flynn  says  he  will  give 
him  a  copy  of  the  BPA's  constitution  and 
membership  details  at  the  meeting. 

Mr  Flynn  is  critical  of  the  way  Mr 
Hayhoe  has  responded  to  BPA's  last  letter, 
saying  that  he  heard  the  contents  of  the 
reply  through  the  pharmaceutical  Press  — 
before  the  reply  had  been  received  by  the 
BPA.  He  had  also  received  a  letter  from 
Mr  David  Sharpe,  chairman  of  the 
Pharmaceutical  Services  Negotiating 
Committee  gloating  over  the  contents  of 
the  letter  he  was  about  to  receive. 


The  legal  and  ethical  aspects  of  the  importation  of  medicines  are  so  confusing  that 
many  pharmacists  may  not  be  fully  aware  that  the  products  they  are  dispensing  may 
have  been  rejected  by  the  Department  of  Health .  Although  it  is  illegal  for  any  importer 
to  supply  medicines  without  a  product  licence  under  Section  45  of  the  Medicines  Act 
1 968,  it  may  be  possible  for  the  pharmacist  to  dispense  such  medicines  because  of  an 
exemption  conferred  by  or  under  the  Medicines  (Exemption  from  Licences)  Order. 

I  ask  all  the  pharmacists  who  are  going  to  purchase  any  imported  medicine  to 
satisfy  themselves  that  they  are  purchasing  such  medicines  from  a  bonaf  ide  importer 
who  fulfills  the  following  criteria.  He  must: 

a.  Have  a  wholesale  dealers  licence  number 

b.  Have  a  manufacturer  (assembly  only)  licence  number 

c.  Have  a  qualified  person  to  supervise  quality  control. 

AsJ<  the  importer  for  these  details.  If  the  importer  is  a  member  of  Association  of 
Pharmaceutical  Importers,  then  he  does  not  have  to  have  a  separate  manufacturer 
(assembly  only)  licence.  Information  regarding  API  members  can  be  obtained  from 
0892  890491  and  on  wholesale  dealer  and  manufacturer  (assembly  only)  licence 
numbers  from  DHSS,  Medicine  Section  (tel:  01-7202188). 

It  is  imperative  that  a  product  which  has  been  granted  a  PL(PI)  and  is  dispensed  by 
the  pharmacist,  must  comply  with  the  strict  "labelling  requirement"  of  a  medicine  in  a 
container  which  has  instructions  relating  to  safety,  efficacy  or  patient  compliance.  It  is 
essential  that  patient's  confidence  in  the  medicine,  or  in  the  pharmaceutical  profession 
as  a  whole,  is  not  impaired  by  the  foreign  language  instructions.  Medicines  should  not 
be  dispensed  unless  the  requisite  information  is  written  in  English. 

Having  satisfied  himself  of  the  authenticity  of  an  importer  and  that  labelling 
requirement's  have  been  met,  the  pharmacist  should  then  only  purchase  the  products 
which  have  been  granted  PL(PI)s.  If  there  is  any  doubt,  find  out  from  the  Department 
whether  that  particular  product  has  been  granted  a  licence  for  that  importer. 

Finally,  if  as  a  pharmacist,  you  feel  that  you  should  make  a  financial  gain  by 
dispensing  imported  medicines,  then  please  do  so  by  establishing  the  authenticity  of 
the  importer  and  not  by  dispensing  medicines  which  have  been  rejected  by  the 
Department.  Trade  ethically  and  dispense  legally  with  confidence. 
Ashwin  Tanna 
London. 
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From  left  to  right:  Alan  Smith,  PSNC  chief  executive,  W.  Scott  McConnell,  PGC  chairman, 
David  Sharpe,  PSNC  chairman,  and  Colin  Virden,  PGC  secretary,  present  their  petition  at 
NolO 


Review  sought  for 
dispensing  GPs 

The  Countess  of  Mar,  patron  of  the 
Dispensing  Doctors'  Association, 
called  on  the  Government  in  the 
House  of  Lords  last  week  to  review 
restrictions  on  dispensing  by  GPs  to 
reduce  the  hardship  and 
inconvenience  they  cause  patients. 
'      She  claimed  that  new  procedures 
introduced  in  April  1983  to  safeguard  the 
position  of  rural  pharmacies  were  being 
too  rigidly  applied. 

Countess  Mar  guoted  cases  where 
applications  by  patients  to  be  put  on  a 
doctor's  dispensing  list  on  grounds  of 
difficulty  had  been  turned  down  because 
the  family  practitioner  committee  had  not 
been  satisfied  that  it  arose  from  "distance 
or  madeguate  means  of  communication". 

She  protested:  "There  is  no  definition 
of  'inadeguate  means  of  communication,' 
and  no  account  is  taken  of  age,  social 
circumstances,  infirmity  or  disease  which 
would  stop  the  patients  from  collecting 
their  medicines." 

Baroness  Trumpington,  Under 
Secretary  for  Social  Security,  said  some  of 
Countess  Mar's  comments  had  caused  her 
concern,  and  she  promised  to  examine  the 
position  and  write  to  her. 

An  urgent  call 
to  pharmacists... 

Rural  pharmacist  Keith  Jenkins  is 
appealing  to  community 
pharmacists  for  money  to  finance  a 
research  project  into  rural 
pharmacy. 

Around  10,000  letters,  headed  "An 
urgent  message  to  community 
pharmacists,"  are  being  distributed  in  a 
Unichem  circular  next  week.  They  ask  for 
a  "modest  donation"  to  the  Rural 
Pharmacists  Association  to  help  fund  a 
project  by  Professor  Marsland,  of  Brunei 
University,  on  the  distribution  of 
medicines  and  chemists  sundries  in  rural 
areas. 

The  RPA  are  asking  pharmacists  to 
donate  £25  each,  although  all  donations 
will  be  gratefully  received,  the  letter  says. 
It  also  encourages  pharmacists  who  have 
not  done  so  to  join  the  RPA,  £15  giving 
membership  until  1987. 

The  letter  gives  support  to  the  new 
contract  and  urges  pharmacists  to  act  on 
PSNC  chairman  David  Sharpe's  call  to 
write  to  MPs. 


Petition  goes 

to  No  10  

Eight  pharmaceutical  organisations 
have  signed  a  petition  urging  the 
Prime  Minister  to  implement  the 
new  contract  as  soon  as  possible. 

The  petition  was  delivered  to  10 
Downing  Street  on  Tuesday.  It  was  signed 
by  the  Pharmaceutical  Society  president, 
and  the  chairmen  of  the  Scottish  and 
Welsh  Executives,  National 
Pharmaceutical  Association, 
Pharmaceutical  Services  Negotiating 
Committee,  Scottish  Pharmacists 
Federation,  Pharmaceutical  General 
Council  and  Welsh  Central 


Using  resources 

The  Government  is  determined  to 
use  the  skilled  resources  of  the 
pharmacy  as  effectively  as 
possible,  says  a  Department  of 
Health  report  published  this  week. 

The  Health  Service  in  England  Annual 
Report  1985  (HMSO  £6.20)  says  some 
"wide-ranging  and  interesting 
suggestions"  have  been  made  about  the 


The  health  shop 

A  North-West  health  authority 
opened  a  health  shop  with  a 
difference  on  Monday. 

Odham  District  Health  Authority  aims 
to  promote  health  itself  rather  than  health 
products. .  People  with  problems  are  being 
encouraged  to  go  to  the  shop  for  advice  on 
the  appropriate  public  services  to  ask  for 
help. 


Pharmaceutical  Committee.  It  is  the  first 
time  so  many  pharmacy  organisations 
have  collaborated  in  this  way. 

Their  letter  points  out  that  the  new 
agreement  has  the  support  of  a  large 
majority  of  the  profession  and  will  benefit 
the  public  as  taxpayers  and  patients.  "The 
projected  financial  savings  are 
considerable  and  patients  will  benefit  from 
an  extended  pharmaceutical  service." 

"We  are  convinced  that,  if  primary 
legislation  is  necessary  to  implement  part 
of  the  agreement  (as  the  Goverment 
contends),  such  legislation  should  be 
introduced  at  the  earliest  opportunity. 

"We  understand  that  an  appropriate 
Bill  could  be  relatively  short  and 
uncomplicated  in  this  Parliamentary 
session." 


possible  extensions  of  the  pharmacist's 
role  and  are  currently  being  considered 
by  the  Nuffield  Foundation  mguiry. 

The  gross  cost  of  the  pharmaceutical 
services  in  England  in  1984  —  £1,550 
million  —  represented  almost  half  the  total 
cost  of  all  the  family  practitoner  services 
(£3, 071m).  The  number  of  prescription 
items  dispensed  fell  between  1978  (307m) 
and  1981  (300m)  but  rose  to  321m  in  1984. 
About  three-guarters  were  exempt  from 
charges. 


Health  promotions  officer  Margaret 
Kehoe  said  the  "marketing  approach  to 
health  promotion"  originated  in  Australia. 
The  Department  of  the  Environment  is 
backing  it  here.  It  gave  £6,000  to  set  the 
shop  up  and  has  promised  £25,000  a  year 
to  help  run  it. 

Three  counsellors  are  at  the  shop, 
located  in  a  shopping  precinct,  to  answer 
guestions  on  problems  like  gluesniffing 
and  drug  abuse.  And  they  are  asking  the 
public  to  report  back  on  treatment  they  get. 
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More  franchises 
for  Moss  

E.  Moss  Ltd  have  concluded 
negotiations  with  the  Asda 
hypermarket  chain  to  open  eight 
franchise  pharmacies  by  the  end  of 
next  year.  The  company  is  also 
planning  four  more  in-store 
pharmacies  with  Carref our  early 
n,e-<i  -fear,  the  Eirsl  being  in 
Bournemouth. 

All  Moss'  Asda  stores  will  have  a 
consulting  area  with  a  certain  amount  of 
privacy.  The  company  will  be  adopting  a 
high  standard  of  professional  service,  says 
managing  director  Barry  Andrews. 

He  feels  the  OTC  trade  will  provide  the 
bulk  of  the  business.  "We  do  not  want  to 
upset  the  pharmaceutical  balance  in  an 
area.  I  feel  we  are  competing  more  with 
supermarkets  and  drug  stores." 

Moss  are  not  planning  to  open  in 
Norwich,  as  suggested  last  week.  The  units 
the  company  plans  are  of  400-500  sq  ft. 

The  number  of  in-store  pharmacies  in 
supermarkets  has  increased  steadily  over 
the  past  six  years,  either  through  a 
franchise  or,  as  with  Safeway,  an  internal 
operation. 

The  following  gives  a  breakdown  of  the 
situation  at  present: 
Franchise  operations:- 


Store  site 

Asda 

High  Wycombe 
Bristol 
Chelmsford 
Coventry 


Franchise  holder 

Meadowell  Ltd 
Leonard  &  Richards 
Maurice  &  Sandra 
Farrell  C.N. 


Beckton  (E14) 
Harpurhey 

Isle  of  Dogs 
Merthyr  Tydfil 

Plymouth 

Reading 

South  Woodham 

Ferrers 

Scunthorpe 

Shoeburyness 

Swansea 
Toton 

Tesco 

Sutton 
Pitsea 
Stevenage 
Bursledon 

Brent 


Grimshaw  C.  & 
Palmer  G.A. 
Enterprise 
Marketing  Ltd 
H.C.  Patel 

Cockwood  Chemists 
Ltd 

Saf  edale  Ltd 
Fyler  G,  Collins  & 
T.A.  James  J. FD. 
Athons  Chemist 
Meadowell  Ltd 

Molend  Ltd 
Foster  &  Plumpton 
Jones  I.  &  Stafford 
G. 

Rayglow  Ltd 
N.R.  Hunter 

Sharp  Chemists 
Sharp  Chemists 
Nina  Barnes 
Tesco  pharmacies, 
but  managed  by 
Sharp  Chemists 


Company  operations:- 

Gateway/International  Stores 

Hounslow,  Brentford,  Willesden  Green 
and  Torquay 

Safeway 

Sandhurst,  Wokingham,  Acock's  Green 
(Birmingham),  Wilmslow,  Hadleigh, 
Bitteme,  Eastleigh,  Biggin  Hill, 
Maidstone,  West  Wickham  (opening  next 
week),  Streatham  (SW16),  Upper 
Norwood  (SE19),  Chorlton-cum-Hardy, 
Pinner,  East  Grinstead,  Crowborough, 
Eastbourne,  Stratford-upon-Avon, 
Pendeford  and  Livingston. 


Caught  during 
a  'tidy  up' 


explaining  that,  as  a  result  of  a  tidying -up 
exercise  brought  by  a  dispensing  doctor 
practice,  no  applications  can  be 
considered  in  the  area  until  July  1989. 

The  case  has,  however,  been  referred 
to  a  sub-commmittee  of  the  Rural 
Dispensing  Committee  who  will  decide  in 
December  whether  the  case  can  be 
considered  by  the  full  RDC. 


Roche  slammed 

Tory  MP  Sir  Eldon  Griffiths  has  laid 
an  Early  Day  Motion  condemning 
Hoffman  La  Roche  for  its  campaign 
over  the  limited  list. 

The  motion  advises  the  company  not  to 
attemp  to  pressurise  MPs  again  through  a 
"barrage"  of  letters  sent  to  doctors,  and 
condemns  the  attempt  to  "exploit  sick 
people's  anxieties  and  doctors' 
professional  pride". 


Two  Norwich  proprietors  seem  to 
have  fallen  foul  of  a  tidying-up 
exercise  in  applying  to  open 
pharmacies  in  a  "dormitory  area" 
outside  the  city. 

Mr  Bryce  Collishaw  of  Reads 
Pharmacy  Ltd,  says  he  and  another 
proprietor  have  applied  to  open 
pharmacies  in  the  area  of  Poringland, 
Framingham  Earl  and  Caistor  St  Edmund 
two  miJes  outside  Norwich.  The  villages 
have  merged  together  and  are  separated 
from  the  city  by  a  "green  belt"  but  well 
served  by  a  main  road.  There  are 
dispensing  doctors  and  non-dispensing 
doctors  in  the  area. 

However,  the  Family  Practitioner 
Committee  wrote  to  Mr  Collishaw 


Grade  1  posts 
going  in  London 

Over  a  third  of  the  basic  grade  posts 
in  the  London  district  of  the  Guild  of 
Hospital  Pharmacists  are  unfilled, 
and  this  at  a  time  just  after  all  the 
pre-registration  students  have 
entered  the  job  market. 

A  study  compiled  by  Mike  Beaman, 
district  pharmaceutical  officer,  Barnet 
Health  Authority,  covering  East  Anglia, 
North  West  Thames  and  North  East  Thames 
Regional  Health  Authorities,  revealed  that 
of  272  funded  grade  1  posts,  91  (34.4  per 
cent)  were  vacant  on  October  1.  East 
Anglia  was  the  worst  hit,  with  16.5 
vacancies  out  of  an  establishment  of  43.3. 
There  were  also  four  staff  pharmacist 
vacancies  in  NW  Thames  and  NE  Thames 
and  five  in  East  Anglia. 

All  three  RHAs  were  providing 
reduced  services  in  some  areas.  Out  of  39 
districts  17  were  operating  reduced  ward 
pharmacy  services,  14  had  reduced 
outpatient  dispensing  services  and  four 
had  cut  back  on  study  leave.  Reductions 
were  also  reported  in  residency  services, 
cytotoxic  reconstitution  drug  monitoring, 
computerisation  programmes,  topping  up, 
radiopharmacy  and  manufacturing.  Some 
pharmacy  departments  were  closing  in  the 
afternoon  and  during  holiday  periods  — 
others  had  closed  permanently. 

Among  the  contingency  plans  drawn 
up  to  cope  with  the  staff  shortages,  FP10 
forms  were  being  issued  to  outpatients  in 
14  districts  and  agency/locum  staff  being 
used  in  21.  Students  and  technicians  are 
being  used  to  make  up  for  staff  vacancies, 
but  it  is  now  proving  difficult  to  recruit 
technicians.  In  at  least  two  districts,  basic 
grade  posts  had  been  reduced  in  order  to 
create  staff  pharmacist  vacancies. 

Guild  Council  was  to  discuss  the  result 
of  a  vote  on  the  Government's  pay  offer  of 
4.7  per  cent  across  the  board  on  Thursday 
as  C&D  went  to  Press.  The  size  of  the  offer 
is  considered  to  be  unlikely  to  improve  the 
current  situation. 


■  A  decision  on  the  reinstatement  of 
Polycrol  Gel  for  NHS  prescription  will  be 
made  shortly,  the  Minister  for  Health, 
Barney  Hayhoe,  said  in  a  Commons 
written  reply  last  week. 

■  C&D  was  slightly  premature  last  week  in 
announcing  that  the  limited  list  dead  stock 
issue  is  being  referred  to  the  Pharmacy 
Review  Panel.  The  issue  will  only  be 
referred  if  there  is  no  movement  from  the 
DHSS  over  the  next  few  weeks.  PSNC  is 
hopeful  a  settlement  will  be  reached. 


%6 
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»  TOPICAL  REFLECTIONS— 

by  Xrayser 


Publicity  buffs 


Probation  for 
shotgun  chemist 


Sterispon  recall 

Allen  &  Hanburys  has  withdrawn  batch 
number  W1395HA  of  Sterispon  no  2,  its 
haemostatic  absorbable  gelatin  sponge 
BP,  because  it  has  been  found  to  have  an 
extended  digestion  time.  Stocks  should  be 
returned  for  credit  to  Allen  &  Hanbury, 
Horsenden  House,  Oldheld  Lane  North, 
Greenlord,  Middx  UB60HB. 


I  have  been  criticising  our  public  relations 
"advertising"  for  years.  I  have  considered  it 
too  little,  too  late,  and  inadequate . . . 

As  a  profession,  we  seem  to  think  it 
sufficient  for  us  to  know  we  are  doing  a 
good  job,  without  being  concerned  as  to 
whether  the  public  at  large  have  any  true 
appreciation  of  what  it  is  we  do.  Then  we 
are  surprised  when  a  tiny  group  of 
disgruntled  and  misled  people  put  a 
decent  budget  into  the  hands  of  a 
thrusting,  if  none  too  scrupulous 
advertising  agency,  for  a  short  torpedo  job 
on  the  stately  vessel  which  carried  the 
aspirations  of  a  respectable  profession. 

We  were  demolished  publicly,  not 
because  of  what  we  said,  but  because  it 
was  believed  by  people  who  should  have 
been  able  to  dismiss  it  out  of  hand  from 
informed  knowledge.  We  fell  down,  it  is 
now  suggested  by  Alan  Smith,  because  the 
Pharmaceutical  Services  Negotiating 
Committee  didn't  take  the  threat  seriously. 
I  feel  sorry  for  Alan  Smith  if  he  believes 
that.  We  fell  down  because  we  —  PSNC, 
NPA,  PSGB  —  were  complacent  and  too 
mean  to  realise  that,  if  we  want  to  be 
recognised  as  an  identifiable  and 
important  group,  we  have  to  make  certain 
that  our  spokesmen  are  seen,  and  our  role 
accepted  as  an  essential  part  of  the  health 
care  scene. 

As  a  first  step  to  building  anew,  let  us 
retire  our  present  competent,  but 
undistinguished  PR  advisers,  in  favour  of 
an  infinitely  more  vigorous  and  effective 
firm  of  communicators,  financed,  this 
time,  by  an  adequate  budget  coupled  by 
incentive  payments  for  target  success.  I 
suggest  we  think  of  an  advertising  charge 
about  four  or  five  times  that  begged  for  by 
our  too  modest  friends  at  NPA. 


Too  slow  too 

And,  while  I  am  at  it,  I  may  as  well  air  a 
couple  of  gripes  about  PSNC.  As  soon  as 
the  terms  of  Northern  Ireland  accord 
were  published,  the  NI  loyalists 
announced  they  were  going  for  a  judicial 
review  to  see  if  the  Government  had  the 
powers  it  claimed.  How  many  days  did  it 
take  those  men  to  make  the  decision?  One! 
Why  did  PSNC,  with  umpteen  lawyers  and 
QCs  in  the  wings,  have  to  hang  about  so 
long  before  deciding  to  threaten  to  seek  a 
judicial  review?  And  why  is  it  that  six 
months  after  the  restricted  list  has  been  in 
force,  we  have  not  been  asked  by  PSNC  to 
compile  certified,  accurate  lists  of  those 
delisted  products  we  are  lumbered  with?  I 
have  just  finished  costing  mine  —  over 
£600s  worth!  I'm  damned  if  I  want  to  wait 


12  months  for  some  grotty,  averaged 
compensation  when  I  see  the  stock  loss 
staring  me  in  the  face  and  fast  going  out- 
of-date. 

May  I  suggest  all  local  pharmaceutical 
committees  stir  their  irritated  stumps, 
circularise  their  contractors  to  cost  their 
blacklisted  products  and  forward  them  to 
their  LPC  secretaries,  so  that  a  bill  may  be 
sent  to  the  local  family  practitioner 
committees  for  goods  bought  in  good  faith 
for  a  contract  whose  terms  were  suddenly 
altered.  And  take  legal  action  to  establish 
liability. 


Outlaws  all  

I  have  had  a  letter  from  a  pharmacist  in 
Poole  who  asked  if  I  thought  we  PSGB 
members  could  impose  our  own  rational 
and  correct  distribution.  "Surely,"  he  said, 
"doctors  don't  have  the  rule  of  law  behind 
their  system.  lust  needs  strong  leaders." 

Regretfully,  the  answers,  all,  are  no. 
The  Pharmaceutical  Society  does  not  have 
the  legal  authority  within  its  charter  to  do 
other  than  agree  standards  for 
qualification  and  ethical  behaviour,  and  to 
enforce  regulations  governing  the  sales  of 
drugs.  Contracting  to  supply  NHS  drugs  is 
a  government  matter,  whose  rules 
regarding  supplies  are  set  by  its  political 
colour.  The  doctors  are  governed  by 
government  policy  as  administered  by 
local  FPCs  regarding  closed  or  open 
areas,  where  the  need  is  assessed 
according  to  the  patient  numbers  per 
doctor.  Leadership  hardly  comes  into  it 
without  100  per  cent  dedicated 
membership  to  back  it  up  —  a  state  which  I 
would  have  thought  was  prevented  almost 
perfectly  by  the  way  contracts  are  given  to 
anyone  who  wants  one. 


Selling? 

From  the  response  I  have  had  to  my  piece 
about  being  approached  to  sell  my  lease  or 
freehold  to  someone  "who  wishes  to  open  a 
pharmacy  in  the  area",  it  is  clear  the 
action  is  nationwide.  I  now  find  they  are  a 
group  who  already  own  several  local 
businesses  and  have  leapfrogged  a  couple 
more  this  year. 

To  Stanley  Ackers  of  Swanscombe, 
Kent,  who  wrote  asking  if  I  really  wanted 
to  know  what  to  do  about  it,  promising  to 
tell  me  only  if  I  did  not  publish  his 
suggested  procedure,  I  have  to  say  "thank 
you".  But  because  I  don't  think  it  would  be 
fair  to  keep  such  valuable  information  to 
myself,  may  I  say:  "Please  write  to  the  NPA 
with  this  information  so  it  may  be  given,  in 
confidence,  to  the  many  hundreds  who  are 
facing  the  same  kind  of  threat?" 


A  26  year-old  pharmacist  from 
Cardiff  has  been  put  on  probation 
following  charges  of  drugs  theft  and 
for  possession  of  a  firearm  in  a 
public  place. 

At  Llanelli  Magistrates  Court  last  week 
John  Michael  Jones  of  Launston  Park,  Ely, 
Cardiff  was  placed  on  probation  for  two 
years  for  stealing  drugs  worth  £73.82  from 
Mid-Glamorgan  pharmacist  Hywel 
Thomas  Davies.  Mr  Jones  stole  the  drugs 
while  working  as  a  locum  in  Bargoed, 
Mid-Glamorgan.  They  were  for  his  own 
use  as  he  was  depressed  at  being  away 
from  home  and  because  his  marriage  was 
breaking  up,  said  his  defence  counsel,  Mr 
Andrew  Hopper. 

Jones  had  told  police  that 
"Unhappmess,  loneliness,  and  depression 
while  living  in  Bargoed  caused  me  to  seek 
unreality  through  sedative  drugs." 

The  second  charge  arose  from  an 
incident  when  Mr  Jones  had  been  drinking 
the  day  before  he  was  due  to  appear  in 
court  on  drugs  theft  charges,  said  the 
prosecution.  He  fired  a  shotgun  through 
the  bathroom  window  of  his  mother's  home 
in  Cross  Hands.  Police  surrounded  the 
house  and  tried  to  persuade  him  to 
surrender.  It  was  not  until  the  morning  that 
they  found  he  had  slept  through  all  their 
appeals. 

Dorbanex  list 
position  clarified 

Riker  Laboratories  have  clarified 
the  situation  with  regard  to  their 
Dorbanex  brand,  following  a 
misunderstanding  with  the 
Department  of  Health. 

The  product  will  continue  to  be 
available  by  brand  name  in  all  three  forms 
at  NHS  expense.  However,  the  British 
Approved  Name  co-danthramer  may  be 
used  if  desired  in  relation  to  Dorbanex 
liquid  and  capsules. 
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Sparkling?  Your  profits 
from  Alka-Seltzer  should  be 
bubbling  over.  Sales  have  risen 
by  an  effervescent  30%  in  the 
first  half  of  '85  compared  with 
last  year* 

Not  surprising  since  we  have 
spent  £560,000  already  this 
year  advertising  Alka-Seltzer. 

And  a  further  £300,000  on 
posters,  national  radio  and  press 
will  keep  sales  fizzing  into  the 
new  year. 


Remember,  Christmas 
is  just  around  the  corner,  the 
time  when  even  more  people 
turn  to  the  plink  plink  fizz 
which  means  fast  relief  from 
over-indulgence. 

So,  now  is  the  time  to  make 
sure  you  have  enough  Alka- 
Seltzer  to  satisfy  the  demand. 

There's  no  reason  to  believe 
the  Alka-Seltzer  bubble  will 
burst.  So  be  ready  with  the 
plink  plinkfizz. 


—SCRIPT  SPECIALITIES^^ 


Vancocin 
Matrigel  caps 

Manufacturer  Eli  Lilly  &  Co  Ltd, 
Kingsclere  Road,  Basingstoke,  Hants 
RG21  2XA 

Description  Dark  blue  and  grey  capsules, 
coded  "Lilly  3126"  containing  250mg 
vancomycin  hydrochloride  BP  and  dark 
blue  and  peach  capsules,  coded  "Lilly 
3125"  containing  125mg  vancomycin 
hydrochloride 

Uses  Treatment  of  staphylococcal 
enterocolitis  and  pseudomembranous 
colitis  due  to  Clostridium  diHicile 
Further  information  Capsules  feature  a 
thermosoftening  formulation  which  carries 
the  active  ingredient  in  an  inert  matrix, 
protecting  it  from  degradation  by  air  or 
moisture.  Vancomycin  cannot  be 
formulated  in  conventional  capsules  or 
tablets.  The  capsules  avoid  the  unpleasant 
taste  of  the  liguid  and  so  should  aid 
compliance 

Dosage  Adults  and  the  elderly  500mg  to 
lg  daily  in  divided  doses  Children  Dose 
should  be  adjusted  for  age  and  body 
weight 

Contraindications  Hypersensitivity  to 
vancomycin 

Warnings  Safety  during  pregnancy  not 
yet  established 

Adverse  reactions  Unlikely  with  oral 
administration 

Packs  Blister  packs  of  20  (125mg  £58.41, 
250mg  £116.82  trade) 
Supply  restrictions  Prescription  only 
Issued  November  1985 


Few  mmm  bmm 
Evans  Medical 

Evans  Medical  are  introducing  amiloride 
hydrochloride  tablets  BP  5mg, 
metronidazole  tablets  BP  200mg, 
tamoxifen  citrate  tablets  BP  40mg  and 
metoclopramide  tablets  BP  lOmg. 

The  amiloride  tablets  are  plain,  yellow, 
round  and  biconvex  (100,  £7.20).  The 
metronidazole  tablets  are  white,  round, 
biconvex  and  engraved  "Evans"  on  one 
side  with  the  strength  and  tablet  code 
"322"  on  the  reverse  (100,  £6.70).  The 
tamoxifen  tablets  are  eliptical,  white,  film 
coated  and  engraved  "Evans"  on  one  side 
and  "40/308"  on  the  other  (30  £24.47).  The 
metoclopramide  tablets  are  white, 
biconvex  and  engraved  "Evans"  on  one 
side  and  "10/324"  on  the  other  (500  £24.24 
all  prices  trade).  Evans  Medical  Ltd,  318 
High  Street  North,  Dunstable  LU6 1BE. 


BRIEFS 

Stocks  of  Wellcome  protamine  zinc 
insulin  80u  per  ml  are  now  exhausted. 
Stocks  of  Wellcome  soluble  isophane 
insulin  (purified)  Super  ml  are 

approaching  exhaustion.  The  Wellcome 
Foundation  Ltd,  Crewe  Hall,  Crewe, 
Cheshire  CW1 1UB. 

Rite  Diet  gluten-free  high  fibre  bread 
(with  added  soya  bran)  has  now  been 
classified  by  the  Advisory  Committee  on 
Borderline  Substances  as  prescribable  for 
gluten-sensitive  enteropathies  including 
stetorrhoea  due  to  gluten  sensitivity, 
coeliac  disease  and  dermatitis 
herpetiformis.  Welfare  Foods  (Stockport) 
Ltd,  63  London  Road  South,  Poynton, 
Stockport,  Cheshire  SK12 1LA. 

Lederle's  Varidase  Topical  is  now 
available  as  a  Combi-Pack,  comprising  the 
normal  vial  of  the 

streptokinase/streptodomase  powder,  a 
20ml  flip  top  vial  of  sterile  normal 
physiological  saline  BP  for  use  as  a 
diluent,  and  a  sterile,  pyrogen-free 
transfer  needle.  Lederle  Laboratories,  A 
division  of  Cyanamid  of  Great  Britain  Ltd, 
Fa  re  ham  Road,  Gosport,  Hants 
PO13  0AS. 

Comfeel  rings:  Coloplast  say  that  as  most 
rings  are  used  for  peristomal  skin 
protection  rather  than  general  skin  care,  it 
has  been  decided  to  change  the  product 
name  to  Coloplast  rings.  As  Coloplast  are 
well  known  for  ostomy  products,  the 
company  believe  the  name  change  will 
help  to  define  more  accurately  their  area 
of  application.  Labelling  will  change  but 
code  numbers,  guantities  and  products 
remain  the  same.  Current  users  of  Karoya 
rings  should  be  advised  to  change  to 
either  Coloplast  rings  or  mc2000  as  Karaya 
rings  are  being  discontinued  due  to  a 
decline  in  demand.  Coloplast  Ltd, 
Orchard  Lane,  Huntingdon,  Cambs. 

Following  the  removal  of  lormetazepam 

from  the  Government's  blacklist,  Schering 
are  introducing  a  500-tablet  pack  of  both 
0.5mg  and  lmg  strengths  (0.5mg  £19.25, 
lmg  £31  trade)  of  their  Noctamid  brand,  to 
complement  the  30  and  100-tablet  packs. 
Schering  Chemicals  Ltd,  The  Brow, 
Burgess  Hill,  West  Sussex  RH15  9NE. 

Asilone  Gel  and  Suspension  are  also 
available  for  NHS  prescription  again  on 
December  1.  Berk  are  reintroducing 
500ml  packs  of  both  formulations  (£1.90 
trade).  The  company  says  that  the 
presentations  will  be  heavily  promoted  to 
the  medical  profession  over  the  coming 
months.  Berk  Pharmaceuticals  Ltd,  St 
I  Leonards  Road,  Eastbourne,  Sussex. 


Sensodyne  TV 
plans  for  1986 

Stafford-Miller  Ltd  have  announced  details 
of  their  £2m  1986  television  campaign  for 
Sensodyne  with  a  four  week  burst  in  all 
areas  starting  on  January  20. 

The  company  believes  advertising  in 
the  Winter  is  particularly  beneficial,  as  the 
incidence  of  sensitivity  increases  in  the 
cold  season. 

The  company  claims  a  26  per  cent 
sterling  share  of  all  toothpastes  in  chemists 
—  the  brand  leader.  A  last  minute  decision 
has  prompted  a  final  "extra"  burst  of 
advertising  this  year,  with  the  commercial 
appearing  in  the  London,  Anglia,  HTV, 
TSW  and  Tyne  Tees  areas  until  the  middle 
of  December.  Stafford-Miller  Ltd, 
StaHord-Miller  House,  The  Common, 
Hatfield,  Herts  ALIO  0NZ. 

An  odourless 
addition  from... 

Heath  and  Heather  are  adding  to  their 
existing  range  of  natural  herbal  remedies 
with  odourless  garlic  and  propolis 
capsules.  Propolis  is  the  resinous  juice 
collected  by  bees  from  the  leaf  buds  of 
horse  chestnut  trees  or  the  bark  of  trees 
like  poplars.  Heath  and  Heather  odourless 
garlic  and  propolis  comes  in  a  handy 
securitainer  containing  90  capsules 
(£1.99)  bearing  a  honeycomb  design. 
Booker  Health  Foods  Ltd,  Healthways 
House,  45  Station  Approach,  West  Byfleet, 
Surrey. 


Bigger  Seatone 

Seatone  capsules  are  now  available  in  an 
economy  pack  of  330  caps. 

Regular  Seatone  customers  will  be 
saving  £2.50  if  they  buy  a  three  months' 
supply  at  £16  .85  against  the  one  month's 
supply  packs  containing  110  caps  at  the 
suggested  retail  price  of  £6.45,  say  Dietary 
Specialities.  Che  faro  Proprietaries  Ltd, 
Science  Park  Milton  Road,  Cambridge. 


And  so  to  bed... 

Potter's  of  Wigan  have  introduced  a 
consumer  incentive  for  their  Balm  of 
Gilead  herbal  cough  remedy.  They  are 
offering  a  free  bed-time  story  leaflet  to 
customers  buying  the  remedy.  Potter's 
(Herbal  Supplies)  Ltd,  Leyland  Mill  Lane, 
Wigan,  Lanes  WN1 2SB. 


turn 
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Silvikrin  gets 
extra  shine 

Beecham  Toiletries  have  added  a  henna 
conditioner  lotion  for  extra  shine  to 
Silvikrin 's  recently  launched  range  of  hair 
conditioners. 

An  introductory  offer  of  187.5ml  — 
flashed  with  "25  per  cent  extra  free"  is 
available  at  the  normal  in  store  price  of  the 
range's  regular  150ml  lotion.  Beecham  say 
that  research  shows  most  consumers  prefer 
a  conditioner  that  carries  the  same 
"family"  name  as  their  shampoo  and  offers 
a  complementary  cosmetic  effect,  and  this 
launch  links  up  with  the  henna  variant  in 
their  shampoo  range.  Beecham 
Proprietries  Toiletries,  Beecham  House, 


Great  West  Road,  Brentford,  Middlesex 
TW8  9BD. 


Watching  the 
women's  Press 

The  following  column  lists  advertisements 
for  chemists  merchandise  due  to  appear  in 
the  IPC  women's  Press  in  December.  The 
magazines  are  divided  into  weeklies  (W), 
monthlies  (M)  and  teenagers'  (Y). 


Alberto  Culver: 

w, 

M, 

Y 

Elizabeth  Arden: 

M 

Beecham  Day  Nurse: 

W 

Fenjal: 

w 

Germaloids: 

w, 

M 

Ralgex: 

w 

Ribena: 

M 

Sandos: 

w 

Shaders  &  Toners: 

Y 

Yeastvite: 

w 

Bickiepegs: 

M 

British  Tissues  Dixcel: 

w 

Chattem  Mudd: 

M 

Clarins: 

M 

Combe  Lanacane: 

w 

Vagisil: 

w, 

Y 

Cow  &  Gate: 

M 

Crookes  Sweetex: 

M 

Elida  Gibbs  Sunsilk: 

w 

Timotei: 

w 

Eylure  10-0-6: 

Y 

Farleys  Rusks: 

M 

Rene  Guinot: 

M 

Harvey  Scruton  Nurse 

Harvey: 

M 

Heinz  Babyfood: 

w, 

M 

ICC  Anbesol: 

M 

Immac: 

Y 

Preparation  H: 

M 

GR  Lane  Quiet  Life: 

M 

Estee  Lauder: 

M 

Nicholas  Labs  Aspro: 

w 

Numark: 

w 

L'Oreal  Elnett:  M 
Phillips  Petcare:  M 
Procter  and  Gamble 

Pampers:  M 
Richardson  Vicks  Napisan:  M 
Oil  of 

Ulay:  W,  M 

Schwarzkopf:  Y 
Seven  Seas  Healthcare:  W,  M,  Y 
Tampax:  Y 
Unicliffe  TCP:  Y 
Unipath  Clearblue:  W 
Vichy:  M 
Zena  cosmetics:  Y 


Pond's  polish  up 
their  pens 

Perfect  Colour  by  Cutex  range  of 
Polishing  Pens  is  to  be  extended  with  six 
new  pearl  shades. 

The  new  shades  —  Sunset,  cultured 
pearl,  cameo  rose,  confetti  pink  pearl 
blush,  fuschia  pink  will  join  the  15  basic 
shades  launched  in  September. 

In  addition  two  new  colours  will  be 
launched  bi-annually  from  Autumn  1986 
to  complement  Perfect  Colour's  seasonal 
shade  statements,  says  the  company. 

The  complete  Perfect  Colour  by  Cutex 
range  will  be  supported  by  a  £3m 
advertising  spend  in  1986  to  include  a 
repeat  of  the  30-second  Polishing  Pen 
commercial  screened  this  year. 

Showcards  for  use  at  point-of-sale  will 
be  available  and  the  pens  will  slot  into  the 
existing  merchandiser  or  alternatively  into 
special  counter  display  units  which  will  be 
available  to  carry  a  selection.  Prince 
Matchabelh,  PO  Box  242,  Consort  House. 
Victoria  Street,  Windsor,  Berks. 


ICML  New  Year 
promotions 

Independent  Chemists  Marketing  Ltd  have 
money-off  offers  on  a  number  of  products 
as  part  of  their  January  promotions.  The 
new  Nusoft  slim  towel  will  be  on  sale  at  the 
promotional  price  of  £0.46.  There  are 
other  consumer  savings  on  Nusoft  nappy 
pads,  liquid  soap,  nail  polish  remover 
200ml,  and  snap-on  pants;  Nucross 
glucose  powder  111b  and  glucose  tablets. 
Retailer  bonuses  are  available  on  all  these 
products  and  on  methylated  spirits, 
Nucross  medicated  pastilles,  Nusoft  slim 
towels,  hot  water  bottles,  Sunpure  bran, 
sweetened  and  unsweetened  muesli,  bran 
breakfast  and  the  following  Nucross 
packed  goods:  aspirin  tablets  100s,  soluble 
aspirin  50s,  paracetamol  tablets  50s, 
saccharin  tablets  1,000s,  mag  trisil  mix 
200ml,  sodium  bicarbonate  200gm  and 
kaolin  and  morphine  mix  200ml. 

Any  retailer  purchasing  six  member 
packs  of  Sunpure  snacks  and  bars  will  be 
entitled  to  a  £3  voucher,  redeemable  at 
Peter  Dominic.  Independent  Chemists 
Marketing  Ltd,  51  Boreham  Road, 
Warminster,  Wilts  BA12  9JU. 


Phillips'  f  ilip 

Newtons  representatives  are  currently 
offering  the  Phillips  Vitamin  range 
prepack  counter  unit  at  an  extra  15  per 
cent  discount  —  net  cost  £10.44. 

The  unit  carries  two  60  and  four  30 
tablet  sizes  of  multivitamins,  vitamin  C, 
and  multivitamins  with  iron.  Newtons 
Laboratories,  111  Wandsworth  High 
Street,  London  SW18  4HY. 


Pharmacist  Robert  Wilson  receives  first 
prize  in  the  recent  Faberge/Barclays 
agencies  golf  outing  at  Camalea,  Bangor, 
co  Down.  Mr  Wilson  of  Loopland 
Pharmacy,  Belfast  was  presented  with  his 
prize  by  boxing  personality  Henry  Cooper 
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ES3EH3 

Xomplan 

provides 
you  with 
essential 
ironyzinc, 
copper 

and  brass. 

ingredients: 

A  BRAND  NEW 
TV  COMMERCIAL 

THREE  MONTHS' 
NATIONAL 
ADVERTISING. 

BRIGHT  NEW  PACKS. 

NEW  EASY-TO-USE 
SACHETS. 

Directions: 

Stock  up  now  before 
TV  starts  in  January. 

Benefits  will  be  felt  in 
livelier  cash  tills  and  a 
healthier  bank  balance 

FARLEY  HEALTH  PRODUCTS  LTD., 
PLYMOUTH,  DEVON,  ENGLAND. 


ICOUNTERPOINTSi 


Ever  Ready  pick 
the  pocket 

Ever  Ready  are  introducing  two  new 
pocket-sized  torches:  the  Pocket  3-Sixty 
(£3.25)  and  the  Compact  3-Sixty  (£2.25). 

These  new  torches  have  a  360  degrees 
swivel  head,  which  automatically  operates 
the  switch.  When  in  the  off  position,  the 
lens  is  concealed  to  protect  against 
damage. 

Both  are  available  in  black,  with  a 
choice  of  grey  and  matching  yellow  trim 


for  the  Compact  3-Sixty  and  grey  with 
blue  trim  for  the  Pocket  3-Sixty.  The  prices 
include  Silver  Seal  batteries  which  are 
sold  with  the  torches. 

Following  the  launch  of  the  Microlight 
torch  last  year,  Ever  Ready  are  offering  a 
gift  display  dispenser  containing  ten 
torches.  Ever  Ready  Ltd ,  Ever  Ready 
House,  93  Burleigh  Gardens,  Southgate, 
London  N14  5AN. 


Strapping  new 
Milas  range 

A  new  range  of  adhesive  strapping  tapes  is 
being  introduced  to  the  chemist  trade  by 
the  National  Physiotherapy  Services 
LAMP's  marketing  arm  Milas. 

Initially  four  tapes,  zinc  oxide  and 
elasticated  porous  adhesive,  are  being 
marketed  in  a  variety  of  widths  from  lin  up 
to  3in,  in  white  or  flesh  colour  and  with 
either  sideways  or  longitudinal  stretch 
characteristics  —  the  latter  stretches  up  to 
60  per  cent  when  applied.  They  retail  from 
£0.67  for  lin  width  to  £1.70  for  3in. 

The  tapes  have  been  developed  for 
Milas  by  Amo  Adhesive  Tapes  of 
Southampton  —  part  of  the  International 
Dr  Scholl  Foot  Care  Organisation. 


The  main  market  for  the  adhesive  tapes 
lies  in  contact  sports  such  as  American 
football,  and  basket  ball,  in  addition  to 
clinical  physiotherapy  treatment,  say 
Milas.  They  are  offering  a  launch 
discount  of  up  to  12  per  cent.  Milas  Ltd,  45 
Queens  Sguare,  Corby,  Northants. 


Weighty  spend 
from  Heinz 

Heinz  are  spending  £2m  advertising  their 
new  range  of  Weight  Watchers  Foods. 

Advertisements  for  the  products  — 
reduced  calorie  soups,  reduced  calorie 
jams,  reduced  fat  spread,  reduced  fat 
cheese  slices  and  reduced  fat  salad 
dressing  —  will  appear  in  major  womens' 
magazines  and  the  slimming  Press 
between  now  and  April.  Heinz  are  also 
putting  up  large  posters  near  shopping 
precincts  nationwide.  H.J.  Heinz  Co  Ltd, 
Hayes  Park,  Hayes,  Middlesex. 


Learn  for  loot! 

Retailers  who  go  to  Nurdin  and  Peacock's 
seminars  on  shop  interiors  can  now  win 
themselves  £8,000  worth  of  shopfittings. 

The  pharmaceutical  wholesalers  are 
running  the  competition  in  conjunction 
with  shopfitters  Beanstalk  Ltd.  Retailers 
have  to  answer  questions  on  the  four  films 
shown  at  the  seminars  called:  "So  you  want 
your  shop  to  be  a  success". 

Nurdin  and  Peacock  are  distributing 
entry  forms  for  the  competition,  which 
closes  September  30,  1986,  at  the  end  of 
the  third  seminar  held  at  local  branches. 
Nurdin  &  Peacock  pic,  Bushy  Road, 
RaynesPark,  London  SW20  0JJ. 


Aapri's  skin-deep 
challenge 

Gillette  will  be  running  an  on-pack 
promotion  called  "Take  the  Aapri 
challenge"  across  their  range  of  Aapri 
skin  care  products. 

The  promotion,  which  runs  from 
February  to  April,  invites  consumers  to  try 
any  Aapri  product,  then  write  to  Gillette  to 


tell  them  about  the  difference  it  has  made 
towards  making  their  skin  "softer, 
smoother  and  more  beautiful."  Gillette  will 
send  a  coupon  for  50p,  redeemable 
against  any  purchase  of  Aapri  skin  care 
products,  to  every  consumer  who  enters. 

The  entry  forms  will  be  flashed  across 
all  packs  of  Aapri  products  during  the 
promotional  period.  Gillette  UK  Ltd, 
Great  West  Road,  Isleworth,  Middlesex. 

Modern  Health  Products  of  Chessington, 
Surrey  have  appointed  Newtons 
Laboratories  to  handle  the  sales  and 
marketing  of  the  following  products  to  the 
chemist  trade:  Vecon  Natural  vegetable 
stock,  Garlodex,  Simerven  and  Vegetex. 
Newtons  Laboratories,  111  Wandsworth 
High  Street,  London  SW18  4HY. 


ON  TV 
NEXT  WEEK 


GTV  Grampian 

U  Ulster 

STV  Scotland 

B  Border 

G  Granada 

(central) 

CCenlral 

A  Anglia 

Y  Yorkshire 

CTV  Channel  Islands 

TSW  South  West 

HTV  Wales  &  West 

LWT  London  Weekend 

TTV  Thames  Televisic 

n    TVS  South 

C4  Channel  4 

Bl  TV-am 

TTTyneTees 

Actifed  Compound  linctus  and  expectorant: 

All  areas  except  U,Bt 
Altacite  Plus:  U,TTV,C4 
Askit  powders:  STV 
Beecham  Hot  Lemon:  All  areas  except  Bt 
Benylin  expectorant:  All  areas 

Benylin  paediatric:  Y,C 
Biactol:  G,C4 
Blue  Stratos:  All  areas 

Complete  Care:  Y,C,TVS 
Crookes  Strepsils:  All  areas  except  CTV,Bt 
Dixcel:  All  areas 


Duracell:  All  areas 

Durabeam:  STV,G,Y,C,A,TVS,TTV 
FabergeFleurDu  Monde:  G,C,TVS,TTV 
Gold  Seal  batteries:  All  areas 

Hustler  grooming  range:  LWT 
Jerome  hair  and  body  glitter:  Bt 
Krups:  Y,STV,U,TTV 
Listerine:  All  areas 

Nurofen:  All  areas  except  CTV.Bt 

OilofUlay:  TTV,C4 
Old  Spice:  All  areas  except  Bt 

Perfect  Colour  by  Cutex:  All  areas 

Resolve:  All  areas  except  Bt 

Sanatogen  vitamins:  All  areas 

Sensodyne:  TTV,A,HTV,TSW,TT 
Sinutab:  AH  areas 

Ulay  cleanser:  GTV,STV,B,G,Y, 
C,HTV,TSW,TVS,TT,C4 
Vaporub:  GTV,STV,B,G,Y,C,A, 
HTV,TSW,TVS,TTV,TT 
White  Satin:  All  areas 

Yardley:  All  areas 
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Your  fastest  growing  baby 
is  about  to  grow  even  faster! 
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COUNTERPOINTS  ■ 


More  bounce 
for  Brylcreem 

Following  the  recent  relaunch  of 
Brylcreem,  Beecham  last  week  introduced 
a  styling  mousse  for  men  under  the 
Brylcreem  label.  Helping  to  launch  the 
new  product  was  the  former  England 
cricket  star,  Denis  Compton,  the 
Brylcreem  boy  of  the  fifties. 

Denis,  however,  is  not  featuring  in  the 
new  Brylcreem  advertising  campaign. 
Three  television  commercials  will  promote 
the  Brylcreem  name  using  old  1960's 
advertising  footage  with  the  latest  video 
techniques  and  modem  music.  Having 
already  received  a  first  burst  this  Autumn, 
the  commercials  will  be  screened  again  in 
January  followed  by  a  radio  campaign. 

The  mousse  (150ml,  £1.89)  is  designed 
to  give  long-lasting  control  with  a  "natural, 
healthy  look  and  feel."  It  comes  in  a  black 
aerosol  can  with  white  lettering  which 
retains  the  red  lion  logo  of  the  original 
Brylcreem  for  men.  It  has  a  light  fragrance 
with  a  citrus  top  note  and  a  mossy  fougere 
body. 

"Research  shows  that  a  large  section  of 
the  male  population  uses  a  mousse.  But  as 
there  are  almost  no  products  specif  icially 
for  them  they  have  to  use  their  wife's,  or 


Posting  Braun 

Braun  UK  are  extending  their  £1.9m  TV 
and  Press  Christmas  shaver  campaign  to 
include  posters  on  the  London 
Underground. 

The  posters  —  featuring  the  Braun 
Ladyshaver  —  will  appear  in  160  central 
London  sites  from  December  1 .  Braun 
think  that  over  1.5  million  travellers  will 
see  them  during  the  busy  Christmas 
shopping  period.  Braun  Electric  (UK)  Ltd, 
Windmill  Road,  Sunbury-on-Thames, 
Middlesex . 


See  Press  for  C- 
film  push 

Arun  Products  are  starting  a  new  women's 
Press  campaign  for  C-Film  addressed 
directly  to  women  coming  off  the  "pill." 
The  company  says  that  25  million  doses  of 
spermicide  are  used  annually,  with  over  9 
million  of  these  with  the  diaphragm.  The 
company  points  out  that  "pill"  usage  is 
I  declining.  Advertisements  will  appear  in 

1006 


The  changmg  face  of  Brylcreem  —  today's 
hair  mousse  for  men  and  yesterday's  ad- 
vertisement featuring  cricket  star,  Denis 
Compton 


girlfriend's.  It  thus  makes  sense  for 
Brylcreem  to  be  represented  in  this 
potentially  huge  area,"  says  group 
marketing  manager,  Ian  Mc  Pherson. 

A  pocket  sized  style  guide  called  "The 
Right  Stuff"  is  attached  to  the  December 
issues  of  The  Face  and  ID  magazine. 
Beecham  Proprietaries  Toiletries, 
Beecham  House,  Great  West  Road, 
Brentford,  Middlesex  TW8  9BD. 


Company,  Cosmopolitan,  She,  Look  Now, 
True  Romance,  Romances,  True  Story 
and  Over  21  magazines  starting  with 
December  issues  and  continuing  into  the 
New  Year.  Distributors  De  Witt 
International  Ltd,  Seymour  Road,  London 
E107LX. 

Slender  gets 
hefty  backing 

Carnation  plan  to  spend  more  than  £lm 
advertising  the  Slender  range  in  1986. 

The  promotional  campaign  for  the 
meal  replacement  products,  which  are 
only  available  through  chemists,  will  put 
Slender  back  on  television  for  the  first  time 
since  1980.  Another  £300,000  of  the 
advertising  budget  will  be  spent  on  a 
campaign  in  womens'  magazines  and  the 
slimming  Press. 

Still  in  the  diet  foods  market  —  said  to 
be  worth  more  than  £6m,  —  Carnation  are 
going  to  spend  £200,000  next  year 
advertising  their  Slender  Slim  range  of 
soups  and  hot  chocolate,  in  the  womens' 
and  slimming  Press.  Carnation  Ltd,  St 
George's  House,  Croydon,  Surrey. 


Classic  offers 
from  Unichem 

Unichem's  next  classic  winners  promotion 
starts  on  December  1  and  runs  until 
December  31 .  Selected  lines  will  have 
window  bills  and  shelf  talkers. 

The  products  are:  Anadm  extra, 
maximum  strength,  twin  pack,  and 
soluble;  Cussons  Pearl  soap;  Hedex; 
Kotex  Simplicity;  Mangold  gloves; 
Palmohve  rapid  shave  twin  pack;  Poly 
Foam  perms;  Recital  hair  colorants; 
Rennies;  Smutab;  Sterident;  Super 
Snugglers;  Wilkinson  Sword  razors. 

The  profit  power  promotion  features  on 
the  following:  Aapn;  Alberto  Body  'n 
Shine  conditioner;  Andrex;  Angiers 
junior  aspirin  and  paracetamol;  Baby 
Ribena;  Beecham's  Resolve,  Setlers  and 
Enos;  Bisodol;  Born  Blonde  colorants; 
Born  Blonde  Lightener;  Bristows  Style  and 
Hold;  Cutex  nail  polish  remover;  Dr 
Whites  Maxi;  Eucryl  toothpowder;  Fairy 
Toilet  Soap;  Farleys  breakfast  cereal, 
Granulated  rusks,  and  Farex;  Freestyle 
mousse  and  hairspray;  Harmony 
colourants;  Henara  hairspray,  aloe  vera 
twin  pack,  jojoba  twin  pack  shampoo  and 
conditioner,  herbal  shampoo  and 
conditioner  and  Henara  wax;  Lanacane; 
Libra  panty  liners;  Lucozade;  Radox 
moisturising  bath;  Morning  Fresh  talc;  My 
Fair  Lady  talc;  New  Pampers  —  carry 
cartons;  Nurofen;  Osterfeed;  Ostermilk; 
Panty  Pads;  Robinsons  apple  and 
blackcurrant  barley  water  and  Baby  Foods 
stage  I  and  II;  Sanatogen  vitamins; 
Silkience  hairspray;  SR  toothpaste;  Studio 
Line;  Sure  solid;  Tender  Touch  —  puffs, 
pleats  and  roll;  Timotei  shampoo  twin 
packs;  Tri-ac  acne  lotion;  V05  Alive; 
Wella  balsam  conditioner  and  shampoo 
and  Whistling  Pops. 

Own  brand  products  available  on 
promotion  comprise  baby  soap;  glucose; 
family  talc;  baby  wipes;  cleansing  puffs 
(white);  cold  relief  capsules;  chesty  cough 
syrup;  disposable  nappy  pads; 
thermometers;  mattress  covers  and  dry 
cough  linctus.  Unichem  Ltd,  Unichem 
House,  Cox  Lane,  Chessington,  Surrey. 


Solutions  rule 

Focus  Contact  Lenses  have  developed  a 
solutions  functions  calculator  which  will  be 
supplied  free  with  all  orders  received 
before  Christmas.  The  calculator  is  a  slide 
rule  which  gives  alternative  contact  lens 
solutions  and  their  functions  at  a  glance. 
Focus  Contact  Lenses,  Northbridge  Road, 
Berkhamstead,  Herts  HP4 1EH 
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New  Pampers  will 
put  on  pounds  for  you, 

Before  Pampers  launch  in  1980  the  disposable  nappy 
market  was  a  minor  category  (£29  million).  With  the  1982 
introduction  of  Pampers,  the  market  leaped  forward  (£57 
million)  and  is  now  the  major  growth  category  exceeding 
even  baby  foods!  Now,  new  Pampers  will  revolutionize  the 
market  even  more!  (up  to  £170  million -£190  million). 

!□  New,  shaped  fit. 
[□  Unique  blue  waistshield  for 
superior  leakage  control. 
!□  Breathable  leg  cuffs  let  air  to 
npOPS  ^  s'<m-   Only   Pampers   give  all 
PclrripOrS  ^^■■■p  ''usc   fedtures   in   this  unique 
^^^^^ffHr  way.  What's  more.  New  Pampers 
^premium  price,  means  more  profit  for  you. 
Brand  leader  Pampers  will  continue  to  out-spend  and 
out-perform  all  competition! 

Immediately  available  in  Maxi  and  Maxi  Plus  Carry 
Cartons  and  Value  Packs. 

New  Pampers.  Don't  be  left  holding  the  baby. 


THREE  TEST  MARKETS  IN  ONE.  IT'S 


Tyne  Tees  Television  has  launched  a  new  marketing 
package  with  some  rather  special  features. 

Being  able  to  reach  and  research  three  markets  for  the 
price  of  one  is  just  one  of  them. 

And  one  that  sets  it  apart  from  any  other. 

New  research,  based  on  Acorn  and  TGI  data,  reveals 
three  distinct  areas  within  Tyne  Tees  which  reflect  neatly  the 

population  profiles  and  aspirations  of  the  macro  regions  that 
go  to  make  up  the  country  as  a  whole. 

The  three  administrative  districts  of  Castle  Morpeth, 
Durham  and  Sunderland  accurately  reflect  the  demographics, 


purchasing  patterns  and  attitudes  of  the  affluent  South  Eas 
urbanised  Midlands  and  the  industrial  North. 

In  other  words,  if  it  does  well  in  Durham,  it'll  go  dji 
great  in  Derby 

And  if  it  does  even  better  in  Castle  Morpeth,  they 
for  it  in  Guildford. 

The  Pulsebeat  package  provides  the  accuracy  essd 

for  controlled  and  effective  test  marketing  and  pro]1 
development. 

Audience  delivery  is  guaranteed:  spots,  once  slottec 
be  non-pre-emptible. 


IT  OF  THE  PULSEBEAT  PACKAGE. 


\nd  advertisers  participating  in  'Pulsebeat' will  benefit 
our  unique  distribution  arrangements,  guaranteeing 
pace  in  one  of  four  retail  categories;  grocery,  chemist, 
snce  or  DIY 

kdditional  services  including  commando  sales  force, free 
j>ution  monitor,  even  creative  and  production  facilities, 
be  at  the  disposal  of 'Pulsebeat' advertisers. 

ulsebeat'  is  a  complete  marketing  service  suited  not 
b  test  advertisers  but  to  any  advertiser  seeking  to  develop 
brand  mTyneTees. 

A/hen  you  commit  yourself  to  marketing  with  Tyne  Tees, 


MODEL  MA«£R  ALISON  WINHELD  CHISLET  PHOTOGRAPHER  RICHARD  MUMMER  r 

we're  committed  to  helping  you  succeed. 

If  you'd  like  to  see  our  brochure  or  presentation,  contact 
the  Pulsebeat  office  on  (01)  405  8474. 


PUTS  YOUR  FINGER 
ON  THE  PULSE. 


TYNE  TEES  TELEVISION 


OPEN  SHOP 


The  chains  -  public, 
economic  and  political 


There  are  a  number  of  constraints 
acting  upon  community  pharmacy 
today.  Some  are  imposed  by  law  or 
professional  ethics,  but  others  spring  from 
the  nature  of  pharmacy  practice,  and  the 
political  and  economic  matrix  within  which 
it  is  embedded. 

Of  the  latter,  the  greatest  limitation  arises 
from  the  fact  that  pharmacy  obtains  over  half 
its  income  directly  from  the  public  purse. 
Since  virtually  all  community  pharmacists 
are  either  in  business  on  their  own  account 
or  ostensibly  employees  within  the  private 
sector,  it  is  very  easy  to  overlook  this 
dependence  upon  government  money  and 
its  consequent  effects. 

Even  by  PSBR  standards,  the  nation's 
drugs  bill  is  a  significant  sum,  and  our  own 
remuneration  is  inextricably  bound  up  with 
this  figure.  The  greater  part  of  it  may  well  be 
ingredient  costs,  but  because  of  its  very  size, 
it  is  bound  to  be  kept  under  continuing 
critical  review  —  and  so,  as  an  inevitable 
consequence,  will  be  our  remuneration. 
What  may  sometimes  seem  to  be  a  DHSS 
vendetta  against  pharmacy  is  in  fact  nothing 
more  than  a  government  department  trying 
to  discharge  its  responsibilities  for  cost- 
containment. 

As  a  limiting  factor,  this  situation  is  not 
only  permanent  but  liable  to  grow  more 
severe.  However  it  is  structured  and  funded, 
provision  for  health  and  welfare  will  remain 
a  major  area  of  activity  and  consumer  of 
economic  resources  in  the  future.  There  is 
not  much  doubt  that  the  balance  between 
the  providers  (in  economic  terms)  and  the 
consumers  of  those  resources  is  shifting 
inexorably  towards  the  latter. 

There  will,  therefore,  be  an  increasing 
premium  placed  upon  their  provision,  and 
the  struggle  for  a  reasonable  share  by 
different  sectors  will  grow  steadily  more 
intense.  This  will  have  profound  effects  upon 
everyone  associated  with  healthcare,  and 
pharmacy  will  not  be  exempted.  The  nature, 
quality,  and  above  all  the  cost-effectiveness 
of  each  element  in  healthcare  will  be  under 
increasingly  critical  scrutiny,  and  whilst  this 
may  not  entirely  remove  our  own  freedom  of 
action,  it  will  certainly  severely  limit  it.  To 
ignore  even  the  current  effects  of  financial 
restraint,  let  alone  refusing  to  consider  it 
when  formulating  future  plans,  will  result  in 
much  wasted  time  and  effort,  as  pointless  as 
it  is  foolish. 

It  is  not  enough  to  argue  that  a  particular 
activity  would  be  pleasant  or  desirable,  or 


Whether  the  new  contract  is 
good  or  bad.  depending  on 
youi  point  oil  view,  there  are  a 
number  of  basic  political  and 
economic  factors  which  have 
led  to  the  present  position  in 
which  the  profession  finds 
itself.  Robert  Dudley,  a 
community  pharmacist  from 
Taunton,  looks  at  the  issues. 

that  it  has  been  sanctioned  by  law  and 
custom.  Most  such  activities  have  an  NHS 
component,  so  they  also  carry  implications 
as  to  NHS  costs  and  funding.  We  should  seek 
to  limit  and  direct  our  aims  towards  those 
developments  and  structures  which  offer 
contingent  and  calculable  cost-benefits,  for 
only  these  will  be  likely  to  attract  the 
necessary  support  of  the  bureaucrats. 

This  general  approach  is  just  as  valid 
whether  we  are  putting  proposals  to  the 
DHSS  or  reacting  to  proposals  from  them.  To 
touch  briefly  on  a  current  area  of  dispute, 
the  DHSS  is  operating  under  severe  cash- 
limits,  as  are  most  other  government 
departments.  In  such  a  situation,  and 
knowing  (as  most  of  us  uneasily  do)  that 
there  are  many  areas  where  the  provision  of 
pharmacies  is  greatly  m  excess  of  any  public 
need,  can  we  really  expect  to  continue  for 
ever  in  demanding  stage  two  contracts 
whenever  and  wherever  we  choose? 

Enshrrnement  of  such  a  "right"  within  an 
Act  of  Parliament  is  ultimately  a  non  sequitur 
—  that  which  has  been  legally  granted  can 
just  as  easily  be  taken  away,  and  if  such 
action  were  felt  to  be  necessary,  it  would  not 
be  done  in  a  considerate  or  sympathetic 
manner.  In  this,  as  in  all  other  areas  of 
mutual  financial  concern  to  ourselves  and 
the  DHSS,  it  is  essential  that  we  keep  in  clear 
view  the  severe  financial  limitations  acting 
upon  both  parties. 

This  may  be  very  irksome,  but  the  only 
way  forward  is  likely  to  be  via  positive  action 
withm  those  limitations.  Fundamental  social 
and  political  changes  are  at  work  within 
society,  and  Pharmaceutical  Society 
membership  does  not  offer  any  protection 
from  the  chilly  winds  of  1980s.  The  more 
dependent  we  are  upon  NHS  funding,  the 
more  exposed  will  our  position  be. 

We  are  often  urged  to  reduce  our 
dependence  on  the  Government  by  paying 


close  attention  to  the  trading  half  of  our 
activities.  Most  pharmacists  would  agree  that 
we  are  indeed  fortunate  to  have  such  an 
option  available  to  us,  for  many  allied 
professions  rely  solely  upon  the  NHS  for 
their  existence. 

Such  good  fortune  should  not,  however, 
blind  us  to  the  consequences.  Clearly,  if  we 
are  to  justify  our  claim  to  be  the  keepers  of ' 
the  nation's  medicine  chest,  trading  is 
necessary,  at  least  at  the  level  of  OTC 
medicines.  But  that  is  the  only  level  at  which 
it  is  essential.  From  that  one  area,  it  is 
possible  to  spin  a  web  of  other  trading 
activities,  from  the  closely  related,  eg 
surgical  supplies,  through  the  traditional, 
right  out  to  those  goods  which  have  no 
connection  with  pharmacy  but  are  stocked 
simply  because  they  can  be  sold  at  a  profit. 

There  are  real,  if  hidden,  costs 
associated  with  this  polyglot  mix  of  activities. 
A  trading  profession  —  particularly  one  with 
such  a  relatively  high  public  profile  —  is  a 
rarity,  and  the  public  will  be  unaware  of  the 
subtleties  involved,  and  have  no  basis  on 
which  to  judge  it.  They  tend  to  surmise  that  a 
trading  profession  must  in  fact  be  either 
one  or  the  other,  rather  than  a  unique 
amalgam. 

More  subtle,  but  more  fundamental  in  its 
effects,  is  the  unique  perception  such  mixed 
activities  gives  in  regard  to  our  funding 
needs.  Whatever  the  reality  might  be  for 
most  of  us,  we  are  often  seen  as  having 
access  to  appreciable  sources  of  funding  in 
addition  to  the  NHS;  sources,  moreover, 
which  it  is  largely  in  our  own  power  to 
control  and  increase  to  a  significant  extent. 
That  very  point  has  more  than  once  been  put 
to  me  when  I  have  tried  to  explain  the  latest 
dispute  to  non-pharmaceutical  friends,  with 
the  rider  that,  of  course,  doctors  and  nurses 
do  not  have  a  shop  in  which  they  can  work 
harder  to  sell  more. 

Quite  apart  from  the  constant  haggles 
with  the  DHSS  over  the  precise  proportion  of 
overheads  to  be  allocated  to  the  NHS,  this 
often  unspoken  (but  surprisingly  general) 
attitude  results  in  our  being  placed  in  a  lower 
set  of  priorities  in  any  battle  for  funding. 
Quite  simply,  our  need  is  felt  to  be  less  than 
most  other  health  workers. 

There  is  one  additional  twist  to  apply  to 
this  particular  factor.  The  majority  of 
community  pharmacies  trade  only  in 
traditional  lines  in  a  reasonably  dignified 
manner,  but  there  are  segments  at  either  end 
of  the  spectrum  which  give  two  opposing 
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mpressions  but  produce  the  same  overall 
lesult.  At  one  end  are  the  hucksters,  who 
rade  at  a  very  basic  level  in  just  about 
werything  possible  so  long  as  they  can  flog 
.  We  all  know  what  their  pharmacies  look 
ike,   and   few   would   doubt   that  they 
ontnbute  to  the  general  public  perception 
pharmacy  in  a  very  unhelpful  manner. 
At  the  other  end  of  the  spectrum  are  the 
people  who  engage  in  just  as  wide  a  trading 
nix,  but  who  do  so  to  the  highest  standards. 
Ay  own  local  branch  of  a  famous  multiple  is 
me  of   its  larger  branches,   and  very 
mpressively  and  beautiiully  organised  it  is. 
Dlean,  modem,  well  fitted  and  well  lit, 
fficiently  run  and  always  well  stocked  and 
nerchandised,  it  is  a  tribute  to  everyone 
oncemed  as  a  retailing  operation.  But  as  a 
iharmacy?  With  the  dispensary  buried  in 
mongst  the  food,  clothing,  confectionery 
close   to   the   toothpastes),    the  books, 
itchenware,  stationery,  computers,  audio 
nd  video,  barbecues  etc?  However  well  it  is 
lone,  this  is  most  unhelpful  as  well. 

Such  outlets  constitute  a  small  minority, 
mt  with  thousands  of  customers  each  week, 
hey  have  a  high  profile.  They  do  much  to 
:ondition  the  public's  perception  of  us,  and 
mporia  are  a  hindrance  when  it  comes  to 
he  battle  for  professional  recognition.  By 
heir  nature  they  dimmish  pharmacy  (in  its 
trictest  sense)  to  the  level  of  being  no  more 
han  one  more  sector  amongst  many  in  a 
etailing  operation. 

As  matters  stand,  we  probably  could  not 
urvive  as  a  profession  if  we  have  to  rely 
olely  upon  the  NHS  and  OTC  medicines 
ales.  Whether  the  majority  would  wish  for 
uch  a  situation  is  itself  debatable,  for  it  is  a 
[uestion  which  has  rarely  been  addressed 
>y  the  profession  as  a  whole.  My  aim  in  this 
rticle  has  been  to  examine  just  a  few  of  the 
onsequences  contingent  upon  each  of  our 
rading/professional  dualism.  Each  hall  has 
s  own  severe  limitations  as  well  as  its  own 
iherent  advantages  —  and  each  also  has 
andamental  (but  not  always  beneficial) 
ffects  upon  the  other  half. 

In  terms  of  pragmatic  lessons,  these 
ffects  place  tangible  limits  upon  our  scope 
jr  development,  but  it  is  not  always  evident 
iat  this  is  appreciated  by  some  of  the 
ontributors  to  the  continuing  debate  in  the 
harmaceutical  Press.  Neither  do  these 
ffects  exhaust  the  list  of  constraints  which 
ct  upon  us  —  there  are  a  number  of  others, 
riportant  in  themselves  and  in  the  way  in 
fhich  they  react  with  each  other. 
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"A  trading 
profession  - 
particularly  one 
with  a  high  public 
profile  -  is  a 
rarity,  and  fife 
public  will  be 
unaware  of  the 
subtleties 
involved,  and 
have  no  basis  on 
which  to  judge  it. 
They  tend  to 
surmise  it  must  be 
either  one  or  the 
other,  rather  than 
a  unigue 
amalgam..." 


Jailor  made 
finance 
for  Chemists 

If  you  are  thinking  of  buying  a  pharmacy, 
or  extending  your  present  business;  the 
new  guarantee  scheme  now  available  from 
AAH  group  wholesalers  is  worth 
measuring  up. 

Advantages  over  other  schemes  are 

•  No  early  repayment  penalty 

•  No  restriction  on  the  resale  of  your  pharmacy 

•  Competitive  interest  rates 

•  No  limit  to  the  size  of  the  loan 
--  •  Backed  by  a  comprehensive 

r wholesaler  service  from 
member  companies. 


Please  send  me  the 
Sfatim  Finance  Limited 
information  booklet. 

Name  


Name  of  business 


Address . 


Send  to  your  local  branch  of  Hills  Pharmac  euticals  Ltd., 
Herbert  Ferryman  Ltd., 

Mawson  &  Proctor  Pharmaceuticals  Ltd., 
Northern  Pharmaceuticals  Ltd., 

or  Vestric  Ltd. 

Members  of  the  AAH  Holdings  pic  Group. 


■  CLINICAL  PHARMACY; 


laucoma  is  characterised  by  raised 
intra-ocular  pressure  which  causes 
damage  to  the  optic  nerves.  In  the  normal 
eye,  the  fluid  inside  maintains  pressure, 
keeping  the  eye  rigid  and  ensuring  a  fixed 
focal  length.  This  fluid,  which  also  provides 
nutrients  and  oxygen  for  the  eye  tissue, 
pushes  forward  through  the  pupil,  then  back 
into  the  bloodstream  through  a  sponge-like 
meshwork. 

In  glaucoma,  the  drainage  of  this  fluid 
malfunctions  so  that  too  much  fluid  is 
retained  in  the  eye.  Pressure  mounts  against 
the  blood  vessels  which  supply  the  retina 
and  optic  nerve.  This  results  in  a  reduced 
flow  of  blood  causing  the  death  of  retinal 
cells  and  loss  of  vision. 

There  are  two  main  types  of  glaucoma: 
acute  and  chronic.  Acute  glaucoma 
produces  an  excrutiatingly  painful,  tender, 
hard,  red  eye,  and  the  surface  normally 
clear,  becomes  cloudy.  Nausea  and 
vomiting  are  also  common.  Some,  but  not 
all,  sufferers  have  warnings  beforehand:  the 
eye  may  have  been  painful,  or  the  hazy 
pupil  may  have  produced  "haloes"  or 
rainbow-like  appearances  around  white 
lights. 

The  patient  with  acute  glaucoma  is  an 
extreme  emergency.  Without  immediate 
treatment  to  reduce  the  fluid  pressure  mside 
the  eyeball,  the  optic  nerve  is  compressed  so 
much  that  its  blood  supply  fails.  The  eye  will 
then  be  permanently,  irreversibly,  blind. 

Acute  glaucoma  is  often  called  "closed 
angle"  because  the  angle  between  the  lens 
and  the  iris  is  narrow.  If  it  closes  to  block 
access  of  fluid  to  the  drainage  channels 
lying  in  that  angle,  the  acute  attack  occurs. 

Chronic  or  "open  angle"  glaucoma 
accounts  for  more  than  half  glaucoma 
patients.  There  is  no  obvious  anatomical 
defect  to  cause  the  fluid  imbalance  and  it 
appears  to  be  a  gradual  silting  up  of  the  fine 
drainage  channels.  It  is  an  insidious  disease 
in  which  the  intra-ocular  pressure  increases 
so  gradually  that  it  causes  no  symptoms  or 
conscious  distress  to  the  patient. 


Shrinking  vision 

Many  open  angle  glaucoma  suffers  live  for 
years  without  realising  that  the  breadth  of 
their  vision  is  slowly,  inexorably  shrinking. 
Any  visual  disturbance  they  do  notice  is  put 
down  to  age,  and  because  they  can  still  see 
clearly  objects  on  which  they  wish  to  focus, 
they  fail  to  heed  the  only  warning  sign  —  the 
lack  of  peripheral  vision  or  "tunnel"  effect  — 
until  it  is  far  advanced,  often  ten  or  even  20 
years  after  its  presumed  onset. 

Secondary  glaucoma  occurs  when  other 
eye  disease  causes  a  rise  of  pressure  in  the 
eye.  Developmental  glaucoma  in  infants  is  a 
result  of  the  eye  not  forming  properly. 

An  estimated  two  in  every  100  people 
over  40  will  contract  glaucoma  of  some  type 


Glaucomas 
a  problem 
of  sight 

There  are  130,000  blind  people 
in  Britain,  a  number  equivalent 
to  the  population  of  Reading. 
Of  these,  about  one  in  eight  are 
blind  because  they  have 
glaucoma.  Often  their  sight 
could  have  been  saved  if  the 
disease  had  been  detected  at 
an  early  stage. 


and  the  liability  increases  with  age.  In 
addition  to  about  100,000  diagnosed  cases  of 
chronic  glaucoma,  another  150,000  people 
may  be  slowly  losing  their  sight  and  not 
noticing  it. 

Men  and  women  are  equally  at  risk. 
Glaucoma  is  inherited  and  relatives  of 
known  suffers  are  ten  times  more  likely  to 
contract  the  disease.  Glaucoma  has  also 
been  found  to  be  particularly  prevalent 
amongst  the  black  population,  and  in  those 
with  a  high  degree  of  short  sightedness. 

Sight  loss  from  glaucoma  cannot  be 
restored,  but  once  the  disease  is  detected, 
treatment  can  prevent  or  slow  down  further 
loss  of  sight. 

In  acute  glaucoma,  pain  and  loss  of  sight 
send  the  patient  to  the  doctor,  and  the  signs 
of  a  dilated  and  fixed  pupil,  red  and  hard 
eye  with  a  hazy  cornea  are  obvious.  With 
chronic  glaucoma,  an  ophthalmoscope  can 
be  used  to  detect  changes  in  the  optic  nerve 
and  new  methods  of  testing  visual  fields  are 
now  available. 

The  International  Glaucoma  Association 
believes  that  simple,  inexpensive  pressure 
and  field  tests  could  easily  be  incorporated 
with  the  usual  testing  for  spectacles  in  the 
over  40s  and  that  such  action  could  make  a 
major  contribution  to  the  prevention  of 
blindness. 


Treatment  priorities 

In  both  types  of  glaucoma  the  first  priority  is 
to  relieve  the  pressure  on  the  optic  nerve. 
This  is  done,  for  the  acute  disease,  by  drugs 
which  constrict  the  pupil.  Acetazolamide 
reduces  the  production  of  the  fluid  within 


the  eye.  This  can  be  reduced  further  by  I 
timolol  drops,  and  substances  such  as  oral  I 
glycerol  or  mannitol  injected  into  a  vein,  I 
both  of  which  draw  intra-ocular  fluid  into  the  li 
blood  stream  by  osmosis.  Extra  drainage  can  i 
be  encouraged  by  drops  such  as  pilocarpine  n 
which  opens  the  drainage  angle. 

Once  the  attack  has  settled,  laser  i 
treatment  or  a  small  operation  on  the  iris  is  j  l 
performed,  to  allow  better  drainage  of  the  J 
fluid.  This  leaves  a  small,  hardly  noticeable  ;<ji 
hole  in  the  outer  edge  of  the  iris.  As  both  I 
eyes  are  at  risk,  a  similar  procedure  is  also  lal: 
carried  out  on  the  other  eye. 

In  chronic  simple  glaucoma,   drug  I 
treatment  is  effective  in  controlling  intra-  1 
ocular  pressure  and  helping  to  prevent  I; 
further  loss  of  vision.  Timolol,  pilocarpine,  K 
or  adrenaline  drops  are  used  with  or  without  Hi 
guanethidine,  which  increases  the  effect, 
Other  treatments  are  acetazolamide  or  I 
dichlorphenamide.  Regular  visits  should  be  I 
made  to  a  glaucoma  clinic  to  check  progress  I 
and  measure  visual  fields,  and  the  patient  is  ;  1 
monitored  carefully  for  life. 

For   a   small   number   of   patients,  l 
deterioration  in  the  peripheral  vision  may  B 
continue,  and  laser  treatment,  which  does  I 
not  involve  a  stay  in  hospital,  may  be 
effective.  If  not,  an  operation  to  form  a  small  la 
safety  valve  is  carried  out.  Although  a  high 
rate   of   success  has   been  achieved, 
occasionally  the  operation  may  have  to  be  ■ 
repeated. 


The  IGA  

In  1974,  members  of  the  eye  department  and  !  J 
patients  at  King's  College  Hospital,  London,  I 
glaucoma  centre  founded  the  International*  31 
Glaucoma  Association  (IGA),  with  two  i 
major  aims:  to  make  more  widely  known  the 
prevalence  of  the  disease,  its  serious  effects 
and  the  good  results  of  early  detection  and 
careful  management,  and  to  make  more 
widely  available  the  resources  for  treating  t 
glaucoma,  and  to  help  patients  overcome 
their  day-to-day  problems. 

Once  open  angle  glaucoma  is 
diagnosed,  it  is  vital  for  the  patient  and  his  or 
her  family  to  understand  that  treatment  and 
follow-up  must  be  continuous  and  life  long. 
The  International  Glaucoma  Association  1 
brings  doctors  and  patients  together  to 
discuss  problems  at  informal  meetings  and 
group  discussions. 

Patient  self-help  leaflets  explain  the 
disease  and  its  treatment  and  encourage 
patients  to  alert  other  people  to  the  need  for 
regular  check-up's. 

The  association  is  pressing  for  a  system 
of  routine  tests  for  glaucoma  for  people  over 
40  and  for  those  who  are  blood  relations  of 
diagnosed  cases. 

The   above   article   is   compiled  from 
information  presented  by  the  IGA. 
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The  gritty 
truth  about  our 
competitors. 


Aspro  Clear  has  distinct  advantages  over  other 
soluble  analgesics.  These  help  make  it  the  ideal  pain 
reliever  to  recommend  to  your  customers. 

Firstly,  as  you  can  see  quite  clearly,  it  has  no 
gritty  bits. 

Secondly,  it  has  no  unpleasant  aftertaste,  just  a 
hint  of  lemon. 

Thirdly,  unlike  most  other  solubles,  it  is  a 
buffered  effervescent  solution. 

It  passes  quickly  out  of  the  stomach  and  into 
the  intestine  where  the  active  ingredient  is  absorbed. 

Which  means  Aspro  Clear  not  only  gets  to  work 
fast  but  that  the  risk  of  gastric  upset  is  minimized. 

We'll  be  putting  the  Aspro  Clear  story  across 
very  clearly,  very  soon.  On  TV  and  in  women's  press. 

It's  going  to  give  you  a  big 
increase  in  Aspro  Clear  sales.  I  ASPRO 

And  give  the 
competition,  a  real 
headache. 


Aspro  Clear. 
WeVe  made  pain  relief 
nicer  to  swallow. 


SIX  N  E  W  WAYS  1 

MEMBERS  A 

H 

Last  month  three  own  brand  medicines  were  introduced  exclusively  for  Numarljg 
members.  This  month  these  are  followed  by  six  new  Numark  hair  care  products. 

Numark  members  will  welcome  the  healthy  profit  margin,  and  with  each  pack 
price  marked  at  just  59p  customers  will  see  at  a  glance  that  they're  getting  outstandin 
value  for  money. 

This  is  yet  another  opportunity  for  Numark  members  to  increase  profitability 


JOJOBA 
& 

VITAMIN 


for  normal 
dry  hair 

250  ml 


ALOE  VERA  SHAMPOO 

This  specially  balanced 
shampoo,  containing  extracts 
from  the  lush  sub-tropical  Aloe 
Vera  plant  cleans  effectively  but 
gently  and  is  therefore  ideal  for 
those  who  like  to  wash  their  hair 
frequently. 


JOJOBA  AND  VITAMIN  E 

SHAMPOO 

This  rich  creamy  shampoo,  with 
the  natural  moisturising  oil  of  the 
Jojoba  nut  and  vitamin  E  will  leave 

normal  to  dry  hair  soft,  shining, 
and  clean. 


HENNA  AND  KERATIN 

SHAMPOO 

Natural  extract  of  Henna  leaves 
makes  this  shampoo  particularly 
kind  to  permed  and  tinted  hair, 
giving  it  a  smooth  and  healthy 
texture. 


For  further  information  contact  your  local  Numark  Wholesaler  or  Numarl 


GIVE  NUMARK 

EAD  START. 

id  at  the  same  time  build  a  larger  base  of  satisfied  customers.  The  products  will  be 
mailable  from  December  1st,  and  will  be  supported  by  national  advertising  in 
umark's  December  promotion  and  by  excellent 
store  merchandising  material  designed  to  move 
ock  off  the  shelves. 

Numark  members  really  do  havea  head  start. 


II 

§  I  for  frequent  use 
200ml 


\  numark; 

CHEMIST,. 


dry  hali 
200ml 


HENNA 
& 


200  ml 


MOE  VERA  CONDITIONER 

This  specially  formulated 
conditioner  perfectly 
complements  Numark  Aloe  Vera 
shampoo  to  leave  hair  beautiful 
nd  manageable  however  often  it 
is  washed. 


JOJOBA  AND  VITAMIN  E 

CONDITIONER 

This  smooth  creamy  conditioner 

is  designed  to  be  used  in 
conjunction  with  Numark  Jojoba 
and  Vitamin  E  shampoo  to 
enhance  the  look  and  feel  of 
normal  to  dry  hair. 


HENNA  AND  KERATIN 

CONDITIONER 

Customers  with  permed  or 
tinted  hair  can  bring  out  its  natural 
shine,  and  leave  it  soft,  silky,  and 
easily  manageable  by  using  this 
conditioner  in  conjunction  with 
Numark  Henna  and  Keratin 


shampoo. 

;ice,  51  Boreham  Road,  Warminster,  Wiltshire,  BA12  9JU.  Tel  0985  215555. 


Gx: 


Always 
available. 


GP's  like  the  Gx  Range  and  are  prescribing  the  products 
more  and  more.  There  is  a  direct  ordering  system  so  that 
every  pharmacist  can  carry  Gx  and  take  advantage  of  this 
rapidly  growing  new  market 

Dial  100  and  ask  for  Freefone  Gx  to  order  your  special 
Introductory  Starter  Pack.  You  will  be  offered: 

#  90  days  free  credit. 

#  Sale-or-return  -  no  financial  risk 

#  Substantial  discounts. 

Remember: 

9  Gx  Brands  are  reimbursed  at  full  Gx  list  prices. 

#  Gx  Brands  are  here  to  stay. 

#  Gx  Brands  are  available  throughout  the  UK. 


DEMAND  GROWS -CALL  FREEFONE  Gx...  NOW. 


A  member  of  the  Glaxo  Group 


of  Companies 


UNICHEM  FINANCIAL  SEMINAR 


Facing  the 
facts 

about  tax 


Coming  to  grips  with  the  British  tax  system  can  be  a  daunting 
task.  But  according  to  Valerie  Martin,  there  may  yet  be  light  at  the 
end  of  the  taxing  tunnel... 


The  complex  UK  tax  system  can  cause 
headaches  for  the  busy  businessman, 
warned  Valerie  Martin  from  Spicer  and 
Pegier  at  a  recent  Unichem  financial 
conference.  So  don't  try  and  understand  it 
all,  just  the  points  which  affect  you. 

Partnerships  or  sole  traders  pay  national 
insurance  contributions  made  up  of  a  flat 
rate  of  £3.50  per  week  (class  2  contributions) 
plus  6.3  per  cent  of  profits  between  £4,150 
and  £13,780  (class  4  contributions).  From 
April  6,  50  per  cent  class  4  NIC  will  be  given 
as  tax  relief  by  deduction  from  profits. 

For  employers,  rates  vary  from  5  per  cent 
to  10.45  per  cent  on  weekly  earnings.  But  for 
earnings  above  £130  per  week  Class  1  rates 
of  10.45  per  cent  apply  on  the  whole  earn- 
ings without  any  upper  earnings  limit. 
Employees'  rates  are  similar  to  employers' 
but  the  maximum  rate  is  9  per  cent  in  respect 
of  earnings  above  £90  per  week,  and  only  the 
first  £265  per  week  is  subject  to  NIC. 

Pensions 

Partnerships  and  sole  traders  get  full  tax 
relief  on  retirement  annuity  premiums  if 
these  do  not  exceed  17.5  per  cent  of  net 
relevant  earnings.  Earnings  on  which  RAPs 
have  not  been  paid  can  be  carried  forward 
for  six  years  —  there  is  no  requirement  for 
an  annual  commitment  in  order  to  get  tax 
relief.  And  premiums  for  life  assurance  may 
attract  tax  relief  if  combined  with  a  RAP 
under  a  "Section  226A"  policy. 

Pension  fund  contributions  by  a 
company  can  get  tax  relief  subject  to  the 
maximum  benefits  allowed  to  be  provided  as 
pension  —  normally  two-thirds  of  the  final 
salary  at  60.  Employees'  contributions  are 
limited  to  15  per  cent  of  remuneration. 

Income  tax 

Business  expenses  are  tax  deductible  if  they 
are  incurred  wholly  and  exclusively  for  the 
business.  This  covers  items  such  as 
protective  clothing  and  its  laundry,  home 
telephone,  home  office  and  professional 
subscriptions  and  periodicals. 


If  your  wife  (or  husband!)  does  not  have 
another  job  employ  her  as  a  secretary  or 
bookkeeper.  But  keep  the  pay  reasonable! 
The  wife's  earned  income  allowance  is 
£2.205,  and  National  Insurance  on  wages 
over  £1,846  per  annum  is  £3.50  per  week. 

NIC  applies  to  all  earnings  at  a  rate  of  5 
per  cent  for  the  employer  and  5  per  cent  for 
the  employee  on  earnings  above  £35.50  up 
to  £55  a  week,  with  higher  rates  thereafter. 
So  if  you  pay  your  wife  £2,205  instead  of 
£1,846,  you  can  incur  total  NIC  liability  of 
£220.50  —  effectively  a  tax  rate  of. 61  per 
cent  on  the  slice  of  income  over  £1,846. 

Separate  taxation  for  your  wife  is 
worthwhile  if  combined  earnings  for  1985/86 
are  in  excess  of  £25,361  before  allowances 
and  the  lower  earnings  are  at  least  £6,956. 

Businesses  can  get  capital  allowances  on 
vans,  office  equipment,  fittings,  furniture, 
fire  regulation  expenditure,  security 
equipment,  sanitary  equipment,  special 
wiring  for  displays,  shelving,  built  in 
shopfittings  and  installation  costs  of  plants 
and  machinery.  There  are  no  capital 
allowances  on  the  shop  itself.  The 
depreciation  charge  in  the  annual  accounts 
is  not  tax  deductible. 

Until  the  1984  Finance  Act  100  per  cent 
first  year  allowances  were  given  on  plant 
and  machinery,  fixtures  and  fittings. 
However,  the  Government  decided  people 
were  incurring  capital  expenditure  purely  to 
reduce  their  tax  liability.  There  is  now  a  50 
per  cent  first  year  allowance  until  March  31, 
1986,  and  only  25  per  cent  writing  down 
allowance  from  April  1,  1986,  onwards.  So 
incur  expenditure  by  March  31,  1986  if 
possible.  But  avoid  giving  money  up  front  to 
unknown  contractors. 

If  the  busmess  is  through  a  company  and 
there  is  a  company  car,  then  assessment  will 
be  on  the  scale  rate. 

If  the  business  operates  through  a 
partnership/sole  trader,  a  proportion  of 
running  expenses  will  be  allowed  and  a 
proportion  of  the  25  per  cent  writmg-down 
allowance  available  on  the  cost  to  set  against 
business  profits. 


Capital  tax  gains 

If  you  sell  your  business  at  60  or  over,  or 
earlier  due  to  ill  health,  there  is  a  capital 
gains  tax  exemption  of  £100,000  of  gains. 

It  is  not  necessary  to  retire  to  gain 
exemption  —  and  it  is  available  against  most 
business  assets,  including  goodwill.  But 
assets  must  have  been  owned  for  ten  years  or 
reliefs  are  reduced. 

Roll  over  relief  is  available  on  business 
assets  where  an  asset  is  sold  and  the 
proceeds  are  reinvested  either  one  year 
before  the  sale  or  three  years  after. 
Effectively  this  means  that  the  gain  resulting 
from  the  sale  of  the  first  asset  is  assessed  on 
the  sale  of  the  second  asset  unless  that  is 
again  rolled  over.  For  depreciating  assets 
like  leases,  the  proceeds  must  be  rolled  over 
into  non-depreciating  assets. 

Indexation,  retirement  relief  and  the 
annual  exemption,  which  is  currently 
£5,900,  should  greatly  reduce  any  capital 
gains  tax  to  be  paid. 

With  good  tax  planning  you  should  not 
need  to  pay  capital  transfer  tax.  It  is  people 
with  total  assets  worth  about  £200,000  who  so 
often  end  up  paying  CTT.  It  is  worth  thinking 
about  giving  things  away  during  your 
lifetime.  Lifetime  rates  are  half  the  deathtrme 
CTT  rates. 

For  lifetime  transfers,  transfers  are 
accumulated  for  10  year  periods  to  obtain 
the  £67,000  exemption.  Transfers  10  years 
ago  are  eliminated  from  the  accumulation. 

Exemptions  from  capital  transfer  tax 
include  gifts  of  up  to  £250  a  year;  tranfers  of 
up  to  £3,000  a  year  in  total;  gifts  from 
income;  gifts  between  husband  and  wife; 
and  transfers  made  ten  years  ago. 

It  is  often  very  difficult  to  give  assets  away 
because  you  do  not  know  how  long  you  are 
going  to  live  and  you  may  well  need  the 
income  from  that  capital,  said  Mrs  Martin.  To 
get  around  this  a  trust  can  be  set  up  where 
you  are  the  settlor  and  also  the  beneficiary. 
You  can  thus  receive  all  the  income  from  the 
capital  put  into  the  trust  and  merely  pass  the 
capital  onto  the  other  beneficiaries  upon 
your  death.  If  you  do  die  and  leave  a  lot  of 
money  the  first  £67,000  is  tax  free,  unless 
already  used  in  lifetime  gifts. 

Exemptions  apply  to  the  proceeds  of  life 
assurance  contracts  where  the  beneficiaries 
are  not  the  donor  (premiums  are  CTT 
transfers  but  usually  are  exempt  on  the  basis 
that  they  are  gifts  out  of  income). 

For  CTT  purposes  business  property 
relief  for  partnerships  is  50  per  cent  of  the 
property  value.  Shares  in  the  company  or 
business  controlled  by  the  individual  and  his 
family  are  exempted  for  the  first  50  per  cent 
of  their  value. 

Unquoted  shares  in  non-controlled 
business  and  property  used  by  a  controlled 
business  are  both  30  per  cent  CTT  exempt. 
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ig  enough  to 


We  may  be  one  of  the  U.K.'s  leading 
pharmaceutical  suppliers,  but  we  never  lose  sight  of 
the  fact  that  each  and  every  one  of  our  customers  is 
vitally  important.  That's  why  our  SUBSTANTIAL 
back-up  and  resources  are  combined  with  a 
personal  caring  approach  to  you  and  your  business. 

This  is  reflected  in  our  stock  level  with  a  range 
of  almost  8,000  prescription  lines,  all  of  which  are 


right  at  your  fingertips  with  twice-a-day  deliveries. 
A  superb  line-up  of  O.T.C.  products  too,  with  all  t 
leading  brands  plus  Vantage  own  label  offering  to| 
quality  at  value  for  money  prices. 

We'll  also  make  life  easier  for  you  thanks  to  LI 
-  a  computer  system  designed  to  streamline  eve 
aspect  of  pharmacy  operations  from  label  printing 
stock  control  right  through  to  patient  records. 


after.. 

•small  enou 
to  care. 


MeloHn 


There's  lots  more  to  Vestric  including  a  financial 
scheme  to  help  develop  your  business.  And  of 
e,  all  the  advice  you  need  from  your  local 
ic  sales  force. 

So  whether  your  in  hospital  pharmacy  or  retail 
nacy  with  a  great  service  like  this,  it's  no 
ler  that  Vestric  has  such  a  big  reputation  for 
3  amongst  Britain's  pharmacists. 


Vestric 


We're  always  there, 

we  always  care. 


/ 
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new  law 

A  new  law  is  to  come  into  force  dealing  with 
products  that  may  cause  damage  because  of 
defects. 

At  present,  if  a  retailer  supplies  a 
defective  product  to  a  customer  and  some 
damage  occurs  —  either  illness  or  injury  to 
the  customer  or  damage  to  his  property  — 
then  the  retailer's  liability  is  to  that  customer 
only.  Since  the  retailer's  duty  is  to  supply 
goods  fit  for  the  purpose  for  which  they  are 
sold;  and  since  he  sold  them  to  the  customer 
only,  the  customer  can  claim  redress  —  but 
one  of  the  customer's  family,  for  example, 
cannot.  The  one  exception  to  this  is  where 
negligence  can  be  proved.  In  this  case, 
anyone  who  suffers  injury  or  damage  can 
claim  compensation  from  either  the  retailer 
or  the  manufacturer. 

The  new  law  —  directed  by  the  EEC  — 
can  take  a  lot  of  the  burden  off  the  retailer.  In 
effect  it  says  that  if  a  product  is  faulty  and 
causes  damage  then  the  manufacturer  or  the 
importer  will  be  strictly  liable  —  without 
proof  of  negligence  —  for  any  harm  caused. 


With  no  more  need  to  prove  "negligence," 
all  that  will  have  to  be  done  is  to  show  the 
product  caused  the  damage.  So  anyone  who 
suffers  is  likely  to  sue  the  manufacturer  or 
importer,  rather  than  the  retailer.  The 
manufacturer  or  importer  might  have  one 
defence.  He  could  throw  off  liability  by 
proving  that  the  state  of  scientific  or 
technical  knowledge,  when  the  product  was 
put  mto  circulation,  was  not  enough  to  let  the 
defect  be  discovered.  It  is  not  yet  known 
whether  the  UK  will  use  this  defence  in  its 
own  laws. 


Accommodating  the  law 


Many  businesses  provide  accommodation 
for  employees  as  part  of  the  terms  of 
employment.  Where  the  employee  has  to 
take  this  benefit  to  carry  out  duties,  he  or  she 
is  not  liable  to  income  tax  for  it.  But  where 
the  property  is  given  rent  free  or  at  a 
nominal  rent,  then  tax  has  to  be  paid. 

The  tax  will  be  on  the  "commercial  rent" 
of  the  property,  but  in  fact  what  the  Inand 
Revenue  will  accept  as  the  commercial  rent 
is  the  gross  rateable  value  of  the  premises. 
This  sum  will  nearly  always  be  far  below  the 
rent  at  which  the  property  could  be  let  on  the 
open  market.  It  represents  a  real  perk  to  the 


di;=.«c^amo»n,lrom«n  employs 

earnings  and  send  ittt  ta  — 

This  will  have  nothing  to  ao  wm  , 

employee<  s  Wlure  to  mj-** « «£  „  ^ 

,he  employee's  an, .ly.Jhe  -P^  ^ 

why,  under  tne  iaw  deductions 
.now.  in  writing,  what^y  ^  ^ 

nistrative  costs. 


employee. 

So  a  person  occupying  premises  rent 
free  will  pay  tax  on  a  sum  equal  to  the  gross 
rateable  value  of  the  accommodation.  For  a 
low  rent,  he  will  be  taxed  on  the  difference 
between  the  rent  and  the  gross  rateable 
value.  If  the  employer  pays  the  rates,  gas 
and  electricity  bills,  the  employee  will  be 
taxed  on  their  full  value. 

But  if  the  employer  owns  some  shops  and 
wants  the  managers  to  live  over  the 
premises,  to  take  deliveries,  provide  security 
and  act  as  caretaker,  then  the  employee 
could  make  a  case  for  exemption. 


Taking  no  notice 

Most  businesses  know  that  if  staff  are 
dismissed,  they  have  to  get  minimum 
periods  of  notice.  But  what  about  staff  who 
leave  of  their  own  accord?  The  notice  given 
to  staff  depends  on  their  length  of  service. 
The  longer  the  service,  the  longer  the  period 
of  notice.  But  this  provision  does  not  exist 
when  it  comes  to  an  employee  leaving 
voluntarily.  All  the  law  says  is  that  a 
minimum  of  one  week's  notice  has  to  be 
given.  But  when  an  employee  is  taken  on, 
the  employer  can  agree  that  if  he  or  she 
wants  to  leave,  at  least  one  month's  notice 
should  be  given.  If  nothing  like  this  is 


an 


extra  50p  to  meet , 


specifically  said,  then  the  one  week  ruki 
applies. 

What  if  an  employee  suddenly  walks  ou  I 
without  any  notice?  In  theory  there  has  been  J 
a  breach  of  contract  and  the  employer  caij  j 
use  the  law  for  any  damage  he  suffers  as  <  1 
result.  In  reality,  the  only  compensation  aiJ 
employer  can  get  is  for  actual  financial  losslj 
which  is  unlikely  to  be  very  much,  although! 
the  inconvenience  is  great.  In  any  case  thf  <] 
legal  hassle  is  probably  not  worth  it.  All  in  aluj 
an  employee  giving  no  notice  is  just  one  oj  j 
the  hazards  of  business  life. 

Coping  with  I 
contributions  J 

An  increasing  burden  on  the  employer  is  the 2  i 
amount  of  national  insurance  contributions 
paid  for  his  employees.  From  October  6,  th< 
burden  became  greater  because  of  nev 
regulations.  Until  then  there  was  a  salary  j 
limit,  beyond  which  contributions  did  no 
have  to  be  made.  This  limit  has  now  gone  a; ; 
far   as   the   employer  is  concerned,;! 
Depending  on  the  number  of  higher  paic  j 
employees  —  including  directors  in  family 
companies  —  the  outlay  over  a  year  coulc 
get  much  higher.  Can  this  outlay  be  legally 
reduced?  There  are  ways  and  means  — 
though  in  future  Budgets  the  Chancellor 
could  well  step  in  to  end  avoidance. 

In  family  companies  where  thej 
shareholders  are  also  employees,  it  may  be 
worthwhile  paying  higher  dividends,  rathei 
than  giving  family  shareholders  an  increase 
in  salary.  It  could  even  be  worthwhile 
reducing  the  salaries  in  order  to  increase  the 
dividend  on  the  shares.  This  will  certainly 
reduce  the  national  insurance  bill  and  might 
well  mean  no  increase  in  tax  liabilities. 

With  higher  paid  employees,  thej 
percentage  for  contributions  is  based  on  the 
actual  salary  received.  No  contributions  are 
paid  on  the  value  of  perks.  So  it  might  be 
worthwhile  considering  whether,  instead  of 
giving  an  employee  a  rise  (on  which  he 
would  have  to  pay  tax  anyway)  it  might  pay; 
to  give  a  perk  —  perhaps  the  cost  of  a 
holiday.  Although  tax  may  be  payable  on 
this,  the  employee  would  be  no  worse  off  — 
and  the  employer  would  be  better  off. 

Taking  their 
time.,.  

In  most  cases,  employers  and  their  staff 
come  to  a  friendly  agreement  about  taking  1 
short  periods  of  time  off.  If  an  employee 
wants  time  for,  say,  a  dental  appointment,  or 
wants  to  see  a  sick  relative,  he  or  she  can 
normally  take  it  without  loss  of  pay. 
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But  m  some  areas  the  employer  is  bound 
by  law  to  let  an  employee  be  absent  unpaid. 
If  the  employee  is  disallowed,  an  Industrial 
Tribunal  can  determine  what  time  off  he  or 
she  is  entitled  to.  These  areas  are  public 
duties. 

The  phrase  "public  duties"  covers  a 
range  of  offices:  justice  of  the  peace, 
member  of  a  local  authority,  tribunal,  health 
authority,  school  or  college  governing  body, 
or  water  authority. 

To  have  this  right,  the  employee  must  be 
full  time.  The  time  off  is  unpaid  because  in 
some  of  the  duties  there  will  be  payment 
from  the  body  concerned.  There  are  no 
fixed  rules  as  to  the  actual  amount  of  time 
off.  What  must  be  looked  at  is 

(a)  the  size  and  circumstances  of  an 
employer's  business 

(b)  the  time  required  to  carry  out  the 
duties 

(c)  how  much  time  off  the  employee  has 
had  in  the  past. 

In  all  of  this,  especially  with  small  firms, 
employees  are  expected  to  take  into  account 
the  needs  of  the  business.  But  even  a  key 
worker  is  entitled  to  some  time  off. 


Bleasdale  Wholesale  Chemists  treated 
their  Yorkshire  and  Humberside  customers 
to  a  trade  show.  Pictured  (right)  are  Neil 
Bridge,  Napp  Laboratories'  regional  sales 
manager  with  Keith  Wells,  MPS  of  Blass 
and  Fisher,  York.  Mrs  Wilma  Haley,  MPS 
(below)  chats  to  Gerald  Knight,  CP 
Pharmaceuticals'  sales  manager 
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CONSERVATIVE  MEDICAL  SYMPOSIUM 


Creating  an  environment 
for  the  future... 

An  extension  of  patent  protection,  proper  use  of  the 
:i  ';lv,  fraiaceuticcd  Price  Reg  illation  Scheme,  and  an  vnd  to 
"unexpected  and  unacceptable"       i  -    i' "  iN  as  the  limited  list 
are  necessary  for  the  survival  of  the  pharmaceutical  industry 
said.  APBI  president,  James  Diamond,  at  the  Conservative 
Medical  Society  symposium  on  "Responsibility  for  Health",  at 
the  weekend. 


The  future  of  the  industry  is  dependent  on 
the  Government's  willingness  to  create  a 
favourable  environment,  said  Mr 
Diamond.  That  environment  would 
include  an  extension  of  patent  protection, 
a  return  to  the  proper  use  of  the 
Pharmaceutical  Price  Regulation  Scheme 
as  a  means  of  controlling  revenue  and  the 
avoidance  of  devices  such  as  the  limited 
list  which  reduced  the  industry's  income. 

Mr  Diamond  said  the  achievements 
and  innovations  of  the  industry  were  not 
always  understood  by  those  outside  it,  but 
by  any  normal  criteria  it  was  one  of  the 
most  successful  industries  in  the  UK.  Last 
year  it  had  a  balance  of  trade  of  around 
£700m  and  was  third  in  the  world  league, 
beaten  only  by  the  USA  and  Switzerland. 
But  Mr  Diamond  warned  that  "it  would  be 
relatively  easy  for  the  high  level  of  inward 
investment  to  be  moved  to  other  countries 
and  he  said  that  the  maintenance  of  such 
valuable  trading  successes  depended  on 
the  Government  and  its  attitude  towards 
the  industry. 

He  outlined  the  problems  and  the  costs 
of  mounting  research  into  new 
pharmaceutical  products  —  around  £50m 
from  the  discovery  of  a  new  drug  to  its 
eventual  marketing.  Mr  Diamond  said  this 
situation  was  not  helped  by  the  relatively 
short  time  in  which  the  research  costs 
could  be  recouped  while  the  product  had 
patent  protection.  In  1970,  the  Banks 
Committee  Report  on  Patent  Reform 
recommended  that  protection  be  extended 
to  20  years,  but  he  said  that  for 
pharmaceuticals  it  is  in  effect  less  than 
eight  years. 

"We  in  the  pharmaceutical  industry 
are  not  asking  for  special  treatment,"  said 
Mr  Diamond,  "we  merely  ask  for  the  20 
years'  patent  protection  which  the  rest  of 
industry  has."  He  quoted  penicillin  G  as 
an  example.  "This  drug  was  a  British 
discovery  and  yet  we  ended  up  paying 
huge  sums  to  other  countries  for  the 
privilege  of  using  it  for  British  patients." 

He  said  that  with  such  difficulties  it  was 
not  surprising  that  the  "rate  of  innovation" 
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in  the  industry  was  in  decline,  but  this  was 
not  to  say  that  it  had  nothing  to  offer. 
"Recent  advances  in  the  knowledge  of 
disease  processes  and  the  greater  control 
that  we  now  have  over  biotechnology 
means  that  we  are  approaching  an  entirely 
new  era  of  product  innovation,"  he  said. 
But  this  was  dependent  on  current  sales 
revenue  allowing  long-term  commitment 
to  investment  in  research. 

In  the  future,  research  will  be  confined 
to  the  larger  research-based  international 
companies.  He  said  British  companies 
were  well-placed  in  this  field.  "There  are 
glittering  prospects  for  the  company 
which  succeeds  in  discovering  new 
medicines,  but  we  must  be  concerned  that 
the  success  that  comes  to  pharmaceutical 
companies  in  Britain  is  not  surrendered  to 
foreign  companies." 

Mr  Diamond  went  on  to  say  that  for 
research  and  investment  to  continue  there 
must  be  some  method  of  assessing  how 
much  the  industry  would  need.  In  the  past 


A  ticking  off  for 
the  BPA? 


Barney  Hayhoe  failed  to  mention  the 
British  Pharmacists  Association  by  name  at 
the  symposium,  but  perhaps  he  had  them 
in  mind  when  he  spoke  of  the  "self- 
appointed  leaders"  who  go  to  the  public 
and  the  media  to  express  their  views  and 
who  often  do  not  reflect  the  purpose  and 
dedication  of  their  professions. 

"They  are  often  our  sour  critics,  having 
failed  to  convince  colleagues  of  their 
views.  They  have  gone  outside  our  own 
institutions  which  provide  for  internal 
discussion  and  have  gone  public  in  the 
hopes  of  influencing  externally  what 
cannot  be  done  internaDy." 

Mr  Hayhoe  said  he  preferred  to  meet 
with  the  participants  for  "frank  and  open 
discussion"  rather  than  read  about  such 
issues  in  the  Press  before  hand. 


James  Diamond,  president  of  the 
Association  of  the  British 
Pharmaceutical  Industry 

this  and  previous  governments  had 
appreciated  that  fact  and  controlled  both 
prices  and  the  profits  made  from  NHS 
medicines  by  the  PPRS.  This  had  enabled 
appropriate  investment  money  to  be 
found. 

But  in  the  last  two  years,  the  DHSS,  at 
the  insistence  of  the  Treasury,  had 
imposed  strictures  on  revenue  and  profits 
from  pharmaceuticals  far  beyond,  and 
often  in  conflict  with  those  from  the  PPRS 
which  had  served  the  industry  and 
government  well  since  it  was  last  reviewed 
in  1978,  Mr  Diamond  said.  Prices  had 
arbitrarily  been  twice  cut  since  1983  and 
business  allowances  reduced.  Income  had 
been  further  reduced  by  the  introduction 
of  the  "unexpected  and  unacceptable 
device  —  the  limited  list,"  which  had  dealt 
a  serious  blow  to  NHS  sales  and  exports. 
"One  is  left  with  the  feeling  that  the  desire 
to  curtail  public  spending  and  increase 
efficiency  may  have  taken  priority  over 
patient  interests"  he  said. 

However,  Mr  Normal  Fowler, 
Secretary  for  Social  Services,  in  his 
address  to  the  symposium,  had  earlier  said 
that  the  limited  list  was  here  to  stay.  He 
said  the  results  one  year  on  from  its 
announcement  showed  that  patient  care 
had  been  unaffected  by  its  introduction; 
that  millions  of  pounds  were  being  saved 
by  the  NHS  and  that  it  had  actually 
brought  the  prices  of  some  drugs  down  so 
they  could  be  restored  to  the  list.  "The 
limited  list  has  enabled  us  to  provide  the 
best  standard  of  patient  care  at  the  lowest 
cost,  releasing  resources  for  use  in  other 
areas,"  he  said. 

Minister  for  Health,  Mr  Barney  Hayhoe 
spoke  briefly  at  the  symposium  on  "the 
quality  of  health  care."  He  said  the  long 
awaited  Green  Paper  on  primary  health 
care  would  be  published,  if  not  before 
Christmas,  then  early  in  the  New  Year. 
□  Mr  Fowler  previewed  the  second  of  the 
Government's  annual  reports  on  the  NHS 
which  was  published  on  Monday, 
November  25,  (see  p995)  at  the 
symposium. 
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VITAMIN  SYMPOSIUM 


The  vitamin  dilemma 
facing  the  pharmacist 


Pharmacists  are  forced  to  walk  a 
tightrope  over  the  sale  of  vitamins, 
claimed  community  pharmacist 
ferry  Shulman  on  Sunday. 

On  the  one  hand  their  scientific 
reference  books  suggest  there  is  no  need 
[or  healthy  people  on  balanced  diets  to 
take  supplements.  On  the  other  hand, 
iterature  from  manufacturers  has 
convinced  consumers  of  the  need  to  take 
more  and  more  vitamins  in  situations  not 
previously  recommended. 

Mr  Shulman  told  a  symposium  in 
London  that  pharmacists  were  often 
caught  as  "middlemen"  and  expected  to 
sell  products  for  which  there  was 
insufficient  evidence  of  efficacy.  The 
vitamin  scene  was  bedevilled  with  hard 
ell  advertising  which  frequently  misled 
the  public,  so  pharmacists  must  retain  the 
option  to  refuse  to  stock  or  to  advise 
against  inappropriate  products,  even  if 
they  were  safe. 


London  pharmacist  Jerry  Shulman 

Certain  groups  were  recognised  as 
needing  supplements,  for  example,  those 
on  inadequate  diets,  pregnant  and 
lactating  women  where  there  was  evidence 
of  poor  nutrition,  young  children, 
adolescents  and  the  elderly,  and  those 
taking  sulphonamides,  anticonvulsants, 
oral  contraceptives  and  cholestryamine. 
Because  it  was  difficult  to  become  vitamin 
deficient  there  could  be  few  other 
occasions  where  pharmacists  would 
recommend  these  products. 

The  code  of  ethics  requires 
pharmacists  not  to  give  the  impression  that 
supplements  are  effective  when  there  is  no 
reason  to  believe  it,  and  the  code  of 
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practice  on  advertising  says  that  vitamins 
should  not  be  recommended  to  normal 
healthy  adults.  Mr  Shulman  warned  that 
pharmacists  could  be  at  risk  of  breaching 
these  codes  if  they  recommended  vitamins 
other  than  as  a  "top-up"  two  or  three  times 
weekly  with  a  multivitamin  combination. 

"Blind,  unthinking  acceptance  of 
another's  opinion  or  message  satisfies 
neither  our  legal  nor  professional 
obligations,"  the  speaker  concluded.  "Our 
role  in  selling  vitamins  as  in  all  other 
products,  must  be  accompanied  by  honest 
and  informative  advertising." 

Professor  Jeffrey  Bland,  director, 
nutritional  supplement  analysis  laboratory, 
Linus  Pauling  Institute  of  Science  and 
Medicine,  believed  the  answer  to  whether 
healthy  people  needed  supplements 
depended  on  how  one  defined  "health."  "If 
health  is  the  absence  of  disease  then  the 
answer  is  no,"  he  said.  "If  health  is  the 
presence  of  wellness,  then  yes." 

There  was  a  good  case  for  healthy 
people  taking  supplements  because  of  the 
poor  quality  of  modern  diets.  Signs  and 
symptoms  of  nutritional  deficiency  were 
often  subtle  and  mainly  psychological,  he 
said. 

He  believed  that  65-85  per  cent  of  the 
population  would  benefit  from  a  well- 
balanced,  low  potency  supplement.  For 
vitamin  C  he  thought  500-1, OOOmg  daily 
was  necessary  for  optimal  nutrition. 

Professor  Bland  added  that  improving 
nutritional  status  could  reduce  disease  in 
old  age,  which  was  important  in  view  of  the 
increasing  elderly  population.  And 
pressures  on  the  immune  system  from 
environmental  pollutants  also  demanded 
good  nutrition. 

Professor  Bland  went  on  to  say  that 
ingestion  of  the  right  foods  was  only  the 
start.  For  good  health,  these  foods  had  to 
be  adequately  disgested,  absorbed, 
distributed,  used  by  the  tissues  and 
excreted.  Individuals  varied  widely  in 
their  absorption  and  recent  work  had 
shown  that  regions  within  the  gastro- 
intestinal tract  had  specific  affinities  for 
certain  nutrients.  Any  imperfection  in 
these  areas  could  mean  that  nutrients  were 
inadequately  absorbed. 

He  said  that  "remarkable"  progress  was 
being  made  in  improving  the  absorption 
and  uptake  of  vitamins  and  minerals  in 
people  with  absorption  difficulties. 

A  doctor  who  has  specialised  in 
nutrition  explained  how  he  preferred  to 
treat  certain  illnesses  by  correcting 
underlying  nutritional  deficiences  rather 


Professor  Jeffrey  Bland  of  the  Linus 
Pauling  Institute 

than  resorting  to  drugs.  Dr  Alan  Stewart, 
information  officer,  British  Society  for 
Nutritional  Medicine,  said  that  98  per  cent 
of  his  prescribing  relates  to  supplements. 

Dealing  with  specific  vitamin 
treatments,  Dr  Stewart  said  he  had  found 
B2  and  B6  useful  in  skin  complaints  such  as 
acne  where  there  was  marked  redness  and 
greasiness  around  the  nose,  a  sign  of  B 
vitamin  deficiency.  Many  doctors  would 
prescribe  steroids  whereas  he  thought  it 
better  to  correct  the  underlying  cause. 

As  medical  advisor  to  the  Pre- 
menstrual Tension  Advisory  Service,  Dr 
Stewart  had  found  vitamin  B6  useful  in 
PMT,  although  there  had  been  reports  of 
adverse  effects  at  high  doses.  He 
suggested  that  a  safe  dose  was  50-100mg 
daily,  in  combination  with  other  B  vitamins 
and  magnesium.  It  was  important  not  to 
think  of  vitamins  in  isolation,  he  said,  but 
in  combination  with  other  nutrients. 

Regarding  vitamin  E,  there  were 
conflicting  reports  on  its  role  in  peripheral 
vascular  disease  but  300-600iu  daily 
appeared  to  be  beneficial  after  six  months. 
Supplementation  should  always  be  part  of 
a  medically  supervised  programme  which 
included  a  high  fibre,  low  saturated  fat 
diet,  exercise  and  stopping  smoking,  he 
added. 

On  vitamin  C,  he  said  that  people  with 
a  good  dietary  intake  may  not  benefit  from 
supplements  but  there  was  a  large  group, 
such  as  the  elderly,  who  might.  Psychiatric 
patients  on  a  poor  diet  might  have  a 
borderline  deficiency  which  affected  their 
mental  state. 
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Parallel  Importers  who  are  granted  Product  Licences  for 
EEC  Pharmaceuticals  can  only  distribute  them  throughout  the  UK  under  the 

strict  rules  set  down  by  the  DHSS. 


EUROCHEM 


THE  EXCEPTION  ... 
WE  DO  NOT  BREAK  THE  RULES 

HERE  ARE  THE  RULES 
DOES  YOUR  SUPPLIER  .  .  . 

A   Hold  a  Wholesale  Dealers  Licence? 

DOES -No:  5513/001 


EUROCHEM 


Have  a  Manufacturers  (Assembly  Only)  Licence? 
"DOES -No:  5513/01 


EUROCHEM 


EUROCHEM 


EUROCHEM 


Have  a  Qualified  Person  to  control  the  processing  of  PL/PI's? 
DOES 

Have  an  approved  recall  procedure?  f  *  >/ /c. 

DOES  V    V  R°C^M) 

Actually  hold  Product  Licences?  ^^^POurTS 
DOES  (Over  100,  our  code  is  PL  5513) 


EUROCHEM 


Cease  to  supply  products  rejected  by  the  DHSS? 
"DOES 


EUROCHEM 


Process  Licenced  Products  in  strict  accordance  with  the  Law? 
(Re-label  in  English,  remove  foreign  inserts,  record  batch  Nos.  and 
expiry  dates) 

DOES 


EUROCHEM 


EUROCHEM 


CAN  ANSWER 
YES  TO  ALL  THE  QUESTIONS 

-  THEY  ARE  EXCEPTIONAL 


Trade  Profitably  -  Legally 


eo 


Licenced  Products  are  therapeutically  identical  to  the  UK  equivalent. 
The  UK  Licencing  Authority  advise  that  parallel  imports  which  have  been  granted 
a  product  licence  can  be  dispensed  and  supplied  to  the  public. 


EUROCHEM  Order  Form 

OVER  100  LICENCED  PRODUCTS 


PRODUCT 

O-dB. 

UK 

Eorodlm, 

X  DiKOunl 

No  5513/ 

""■  S'" 

"" 

•gdnn  UK 

Actifed  Tablets 

/0003 

500 

17  96 

'  25% 

Acupan  30mg  Tabs 

/0005 

100 

8  68 

18% 

Adalat  lOmg  (Italian) 

/0217 

100 

10  36 

IV. 

•  Adalaie  AR 

/0002 

100 

16  80 

13% 

Adalate  10mg  (French) 

10004 

100 

7  92 

35% 

Adalat  Retard 

/0002 

100 

16  80 

13% 

•Aldomet  250mg  Tabs  • 

/001 1 

500 

21  98 

28% 

Aldomet  500mg  Tabs 

/0032 

500 

42  08 

28% 

Alrhumat  50mg  Caps 

/0054 

100 

4  81 

25% 

Alupent  20mg  Tabs 

/01  74 

250 

6  44 

25% 

Androcur  50mg  Tabs 

/01  29 

50 

23  69 

25% 

Artiflam  200mg  Tabs 

/0075 

1  00 

10  72  ' 

32% 

Baycaron  25mg  Tabs 

/0052 

1  50 

9  20 

1  3% 

Blocadren  lOmg  Tabs 

/0159 

100 

7  43 

30% 

'Brufen  400mg  Tabs 

/00O6 

250 

13  36 

1  2% 

"Burinex  1  mg  Tabs 

'0184 

100 

3  80 

30% 

Canesten  Cream  1  % -Blue  Pk ■  30g 

/0214 

20g 

1  31 

28% 

Canesten  Vag  Tabs  lOOmgBluePak 

/021  3 

6 

1  90 

28% 

Capoten  25mg  Tabs 

/0160 

90 

16  98 

21  % 

Capoten  50mg  Tabs 

/0123 

90 

28  34 

14%, 

Ctnobac  600mg 

/01  21 

14 

5  25 

37% 

Cinopal  300mg  Caps 

/0140 

100 

1  2  95 

28% 

/0197 

500 

63  1  2 

24%. 

Clamo*yl  500mg  Caps 

/01  51 

1  00 

23  91 

28% 

Clinonl  lOOmg 

/0094 

100 

9  64 

1 4% 

Clinonl  200mg 

/01  33 

1  00 

1  7  28 

20% 

Clomid  50mg 

/01  1 3 

1  00 

23  55 

30% 

Cordarone  200mg 

/0200 

30 

5  1  3 

43% 

10 1 47 

28 

4  53 

40 

Corlan  Pellets 

/0044 

20 

0  77 

45% 

Daktacort  Cream  30g 

/00 1  7 

30g 

2  22 

1 3% 

Dalmadorm  15mg 

/0070 

30 

1  29 

25% 

Dalmadorm  30mg 

/0068 

30 

1  72 

25% 

Danatrol  1 0Omg  Caps 

it  ii  i'  i 

100 

29  00 

20% 

Dolobis  250mg 

101  15 

100 

6  67 

26% 

"Duspatalin  135mg 

/0195 

100 

7  52 

10% 

Esbatal  lOmg  White 

/0083 

500 

16  91 

44% 

Eusapnm  480mg  Tabs 

/0182 

500 

37  94 

28 

Eusaprim  Forte  Tabs 

/0187 

100 

13  18 

25% 

Fepron  600mq 

/0204 

100 

10  68 

30% 

Fluannol  0  5mg  Tabs 

.'0097 

100 

3  83 

35% 

Froben  50mg  White 

IIUH4 

500 

33  92 

15% 

"Gaviscon  Liquid  # 

/02O6 

500ml 

2  45 

15% 

Halcion  0  1  25mg  Tabs 

/0216 

1000 

49  09 

30% 

Imodium 

/01  78 

250 

19  96 

25% 

Imuran  50mg 

/0038 

100 

26  77 

35% 

Inderal  Retard  160mg 

/0081 

28 

4  93 

26% 

Inderetic  Caps 

/0196 

100 

8  20 

25% 

Indocid  25mg  Caps 

/01  10 

500 

19  38 

22% 

Indocid  50mg  Caps 

/0059 

100 

7  57 

15% 

Indocid  lOOmg  Supp 

/0060 

10 

1  77 

27% 

PRODUCT 

its'i 

O-de. 
Ou.ot.ry 

UK 

Eu.oth.m 

p.*. 

^.mn  UK 

Ismelm  25mg 

/0098 

1  00 

3  49 

32% 

/0040 

250 

1 8  02 

33% 

*  Lasilix  40mg  Tabs 

llll  111 

250 

1  1  59 

1  0% 

Lenvon  30mg  Tabs 

/01  72 

500 

7  7  64 

20%. 

*  Lomudal  20mg 

/0071 

1 00 

8  86 

1  2% 

'  Lio'esal  1  Omg  £ 

nun 

1  00 

7  53 

4  2%, 

Modopar  1  25mg 

/01  37 

1  00 

/  U  1 

28% 

Modopar  250mg 

/0066 

100 

1  2  58 

28% 

"Modomide  5mg  <$ 

/01  89 

1  00 

4  76 

35% 

'Moducen  Tabs  9 

/0145 

28 

3  60 

65% 

Motil  ium 

/0088 

250 

1  7  60 

Mo  1 1  val 

/0085 

500 

1  2  32 

30% 

Nainh  x 

/01  57 

60 

8  79 

25% 

"  Nizoral  200mg  Tabs 

/003  7 

30 

12  83 

1 0% 

Nobrium  5mg 

.'0 1  28 

500 

7  46 

:  .' 

Nolvadex  lOmg 

CM  .'■! 

250 

54  05 

l  ' 

Nuetin  1  25mg 

/0020 

100 

3  32 

1  2% 

NuHm  SA  250mg 

/0100 

100 

6  22 

1  5% 

Opnmme  1  mg 

/0067 

250 

10  21 

25% 

Parlodel  2  5rng 

,0029 

1 00 

1  9  62 

Pa'lodpl  1 0mg  Caps 

"Penbntin  500mg 

/0018 

1 00 

12  82 

1  0% 

"Pprsantm  25mg  Tabs 

Peyaryl  Cream  

*Pra«ilene  lOOmg  Caps 

/00 1  5 

— — 

500 

1 0% 

PfOthiaden  25mg  Whiif* 

— Prothiaden  75mg  

rovera  5m9  Tabs  

 roviron  25mg  

Sala^opynn  500mg 

Smemet  1  1  Omg 

6  07 

29% 

Solatran  15mg 

/01  1  2 

100 

6  65 

25% 

Solatran  30mg 

/0106 

100 

1  1  35 

25% 

Tegretol  200mg 

/0161 

500 

22  56 

13% 

Tenoret  ic 

/0104 

28 

6  55 

1  2% 

Tofranil  1  Omg 

/0022 

100 

1  16 

30", 

Tofranil  25mg 

/0027 

100 

2  21 

30% 

'  Trasicor  Retard 

00  79 

28 

4  45 

35% 

'  Trasicor  80mg  $ 

0199 

100 

5  86 

20% 

'Tryptizol  10mg 

,0061 

500 

5  05 

10% 

'  Tryptizol  Retard 

/0O78 

100 

8  02 

10% 

Vermox  lOOmg  Tabs 

'01  19 

6 

1  24 

40% 

Viskaldix 

/0092 

28 

4  90 

40% 

"Voltarene  50mg  # 

/0069 

100 

1113 

40% 

'Voltarene  Retard© 

;0046 

28 

7  19 

40% 

Zaronnn  250mg 

/001  2 

500 

21  72 

28% 

'Zylonc  100mq# 

/0130 

100 

6  09 

60% 

"Zyloric  300mg  O 

/0008 

30 

4  67 

60% 

•  Denotes  Christmas  Specials 

Offer  finishes  December  24th,  1985 

"There  is  no  Settlement  Discount  on  these  products 


Plus  5%  Settlement  Discount  -  up  to  4  Weeks  to  Settle 


Your  Name  

Your  Address  .  .  .  . 

Telephone  Number 


Send  to    EUROCHEM  LTD. 

54  South  Way, 

Walworth  Industrial  Estate, 

Andover, 

Hampshire  SP10  5BL 


Telephone:  (0264)  50733 


Trade  Profitably  -  Legally 


If  the  HD  scheme 
fails**.? 

It  is  important  that  pharmacists  are  made 
aware  of  the  situation,  should  the  HD 
scheme  fail  to  be  resurrected.  I  have  been 
led  to  believe  that  PL(PI)  drugs  will  be  — 
or  may  have  to  be  —  accepted  by  all,  since 
there  will  come  a  time  when  discounting 
will  be  introduced  to  offset  the  excessive 
profits  made.  The  discounting  will  be 
levied  irrespective  of  the  profits  made. 

I  am  also  advised  from  legal  contacts 
that  an  organised  Association 
promulgating  the  idea  that  a  register,  the 
aim  of  which  was  to  show  that  its  members 
were  not  using  parallel  imports,  is  contrary 
to  articles  of  The  Treaty  of  Rome. 

Are  we  then  to  bow  to  what  is  said  to  be 
inevitable?  Are  we  not  being  subjected  to 
an  enforcement  of  trading?  Have  we  no 
right  to  our  professional  freedoms?  Are 
ethics  and  moral  obligations  no  longer 
worthy  of  our  attention? 

I  am  told  —  and  again  I  accept  this  as 
the  truth  —  that  analysis  of  all  samples  of 
PL(PI)  drugs  so  far  taken  have  proved  them 
to  be  perfectly  acceptable.  Does  this  leave 
us  in  a  state  of  surrender,  left  awaiting 
directives  from  the  DHSS?  Are  we  to  be 
left  in  a  state  of  limbo  until  the  DHSS  feels 
that  there  is  sufficient  use  of  cheap 
importations  for  them  to  pounce  and  make 
their  application  for  clawback? 

This  situation  is  quite  monstrous.  Past 
experiences  have  shown  that  excessive 
profits  are  followed  by  discount,  and 
pharmacists  have  consequently  refused  to 
enter  into  such  situations  again.  The  DHSS 
has  been  unhelpful  in  making  suggestions 
as  to  how  this  dilemma  can  be  treated. 

Pharmacists  who  have  been  making  the 
profits  must  be  the  ones  who  pay  the 
clawback.  Since  the  PSNC  negotiates  our 


contract  it  must  impress  upon  the  DHSS 
that  those  who  have  followed  fully  their 
contractual  obligations  will  be  treated  as 
contractors  protected  fully  from  clawback. 
This  may  well  cause  a  colossal 
administrative  headache,  but  it  can  be  the 
only  justifiable  way. 

The  RPA  has  been  fighting  this 
possible  discounting  for  some 
considerable  time.  We  still  feel  that  our 
greatest  possibility  for  success  lies  with  a 
massive  support  for  our  register.  The 
registration  fee  is  only  £2  per  pharmacy. 

We  need  to  consider  all  possible 
options.  It  has  been  suggested  that  the 
DHSS  should  negotiate  with  the  British- 
based  drug  companies  in  adjusting  prices 
downwards,  in  order  to  compete  with  the 
foreign  prices.  If  this  is  not  possible  then  it 
looks  as  if  those  pharmacists  who  have 
been  supporting  British  drug  companies 
are  actually  going  to  subsidise  them  as 
well,  if  and  when  a  clawback  materialises. 

The  HD  scheme  is  awaiting  judgement 
on  appeal.  If  it  is  another  judicial  bannana 
skin,  then  we  will  need  to  be  ready  for  the 
next  move,  and  we  must  ensure  that  our 
defiance  is  united  and  strong.  The 
settlement  when  it  comes  must  be  just,  and 
equitable.  The  result  must  show  that  those 
whose  ethical  and  moral  considerations 
have  been  foremost  are  not  the  ones  who 
pay  for  the  profits  reaped  by  those  whose 
motives  haven't  been  so  elevated. 

May  I  suggest  that  all  those  who  have 
made  a  positive  decision  to  be  guided  by 
their  contractual  limitations  in  the 
expectation  of  being  treated  in  the  same 
way  by  the  DHSS,  join  the  parallel 
importer  non-users  register.  The  RPA  will 
in  its  efforts  turn  to  other  irons  that  it 
wishes  to  place  in  the  fire  on  your  behalf  — 
but  without  massive  support  we  will  be 
doomed  to  failure. 
John  Davies 
Secretary 

Rural  Pharmacists  Association. 


How  to  supply 
on  demand  

Last  week  I  wrote  concerning  a  proposal 
for  a  conference  to  be  called  as  a  sounding 
board  to  debate  problems  facing  the 
profession.  I  have  today  encountered  such 
a  problem,  to  which  no  one  can  give  me  a 
satisfactory  answer.  I  was  presented  with 
scripts  for  aspirin  dispersible  tablets  paed 
and  bisacodyl  suppositories  5mg.  Both  of 
these  products  are  in  category  B  of  Part 
VIII  of  the  Drug  Tariff. 

Dealing  with  the  bisacodyl 
suppositories  first,  I  find  that  my 
wholesaler  Unichem  does  not  list  them.  I 
rang  the  NPA,  who  suggested  that  I  should  ! 
obtain  them  from  the  sole  suppliers, 
Macarthys  —  I  explained  that  I  did  not 
have  an  acccount  with  them. 

I  am  not  prepared  to  be  blackmailed 
into  opening  an  account  with  a  wholesaler, 
who  has  a  monopoly  supply  of  a  Part  VIII 
Drug  Tariff  product.  Unichem  said  they 
did  not  have  an  account  with  Macarthys 
either,  so  they  could  not  supply.  How  am  I 
supposed  to  fulfil  my  obligations? 

The  problem  with  aspirin  dispersible 
paed  is  a  little  different.  The  tablets  are 
listed  by  Unichem,  but  only  in  packs  of 
1,000.  However,  I  can  claim  broken  bulk 
—  if  I  can  obtain  them.  Unichem  were 
unable  to  supply  because  they  have  never 
been  able  to  obtain  them  from  their 
suppliers.  My  other  wholesaler  can  supply, 
but  at  a  cost  greater  than  the  Drug  Tariff. 
The  only  other  alternative  is  to  supply 
Junior  Disprin! 

There  have  been  many  times  when  I 
have  dispensed  prescriptions  at  a  loss  to 
myself,  if  it  is  our  fault  in  not  having  it.  I  am  I 
sure  every  pharmacist  is  quite  prepared  to 
do  that,  but  when  the  product  is 
unobtainable  through  normal  channels, 


LEMSIP 


Prize  Draw  Winners 


First  Prize  Winner  1945 

Second  Prize  Winners 
4236  0805   0319  2509 
0570  4911    3929  1257 


THE  TRIANGLE  TRUST 

The  Triangle  Trust  1949  fund  is  an  independent  charitable 
trust  administered  by  a  Board  of  Trustees.  Its  primary  aim  is 
the  relief  of  hardship  or  distress  in  the  case  of  people  and 
their  dependants  employed  or  formerly  employed  in  the 
pharmaceutical  industry  in  Great  Britain.  Such  relief  may 
include  assistance  with  educational  expenses. 
The  Trustees  will  also  consider  on  their  merits  any  applica 
tions  for  assistance  beyond  the  scope  of  an  employer's 
responsibilities,    concerning    education    or    training  at 
recognised  centres  of  study  for  general  or  special  subjects. 
For  additional  information, 
or  to  apply  for  assistance,  write  to: 
The  Secretary  Dept  CD 
THE  TRIANGLE  TRUST  1949  FUND 
Clarges  House.  6-12  Clarges  Street 
London  W1Y8DH 
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hen  it  should  not  be  in  the  Drug  Tarilf . 

I  hope  I  am  not  the  only  person  to  have 
ound  this  problem,  and  been  able  to  find 
i  solution.  Will  someone,  please  advise? 
jic  York 
Northampton 

I  Mr  David  Wright,  managing  director  of 
lacarthys  Ltd  told  C&D:  "In  Macarthys  we 
ike  trouble  through  our  manufacturing 
ompany  as  part  of  our  comprehensive 
ackage,  to  provide  a  full  line  of  products 
)r  our  customers."  And  Unichem's 
(inckley  branch  says  it  now  has  in  stock 
,000-tablet  packs  of  aspirin  tabs 
ispersible  paed. 

Kremlin  at  work? 

omewhere  out  there  a  gremlin  is  at  work, 
nd  it  has  been  particularly  active  on  the 
>tter  from  Mr  E.W.  Dixon  (C&D  last  week), 
/hether  it  resides  with  you  (It's  not  down 
)  us,  Editor),  or  in  Mr  Dixon's  calculator 
smains  to  be  seen. 

Mr  Dixon  points  out  that  despite 
erculean  difficulties  he  has  handled 


100,000  out-of-hours  transactions  in  the 
past  20  years.  He  is  naturally  proud  of  this, 
for  it  amounts  to  a  quite  staggering 
average  rate  of  more  than  13  after-hours 
rings  on  his  doorbell  each  day  for  the  past 
two  decades  —  a  remarkable  record. 

Since  his  letter  was  written  in  regard  to 
the  proposed  new  contract,  its  effect  is 
spoiled  by  his  own  tacit  admission  that 
significantly  less  than  half  of  those  calls 
can  have  been  for  NHS  work.  He  states 
quite  categorically  that  compensation  for 
contract  relinquishment  amounts  to  less 
than  a  year's  Basic  Practice  Allowance.  For 
that  to  be  so,  one  needs  but  ten  seconds  on 
the  back  of  an  old  envelope  to  calculate 
that  Mr  Dixon  dispenses  about  five  scripts 
per  day.  Indeed,  if  you  take  into  account 
all  those  "Urgent"  fees,  his  dispensing 
figures  must  be  even  lower  than  that. 

Something  is  wrong  somewhere,  either 
with  your  proof  reading  or  his  thinking  and 
arithmetic.  If  the  latter,  we  should  not  be 
too  critical  —  he  can  hardly  have  had  any 
sleep  these  past  20  years. 

R.D.  Dudley 

Wellington,  Somerset. 


Getting  in  tune 

Now  Mike  Smith,  down  in  Carrington,  can 
recognise  the  foe  — 

"Dispensing  doctors  are  the  enemy,  and  all 
of  them  should  go: 

If  nobody  supplies  them,  then  they  cannot 
issue  drugs 

To  their  poor,  misguided  patients  —  those 
MOs  are  simply  thugs." 

But  Keith  Jenkins  is  more  cautious.  "Let's 

not  rush  our  fences,  chaps, 

There's  the  odd  bob  to  be  made  here,  and 

a  good  deal  more,  perhaps. 

If  we  pharmacists  supply  these  doctors, 

then  that's  quite  OK, 

And  there's  money  in  it  for  us;  what  can  we 
flog  them  today?" 

May  I  suggest  that  Keith  Jenkins  (C&D 
October  5)  and  Mike  Smith  (C&D 
November  23)  really  should  get  their  act 
together.  These  policy  differences 
between  good  Unichem  members  indicate 
a  lack  of  briefing  from  the  top. 
A.R.  Ritchie 

Macarthy  Pharmaceuticals  pic 


fou'll  have  to  move  quick! 


Both  on  and  off  the  court  as  the 
ord's  'out'  on  the  LRC  Annual 
larmacist  Squash  Tournament. 

Evidently  a  lot  of  you  enjoy 
)urselves  at  this  now  famous  event 
lat  with  the  host  of  trophies  for 
nners,  not  to  mention  the  social 
ogramme  for  players  and  spectators, 
id  this  year  we're  adding  a  veterans 
mpetition  (for  the  over40's). 

For  a  change  this  year  the 
hibition  matches  will  be  between  the 
orld  top  lady  players. 

So  move  quickly  and  send  us  the 
/itation  right  away  and  we'll  send 
u  all  the  details  fast! 

lemist  &  Druggist  30  November  1985 


SQU/^H:TPURNAMENT' 


INVITATION^ 

TO:  Bernard  Foster,  LRC  Products  Ltd.,  North  Circular  Road, 

London  E4  8QA.  Tel:  01-527  2377. 

I  would  like  to  take  part  in  your  squash  tournament. 

FULL  NAME  (Mr/Mrs/Miss)_. 

COMPANY 

ADDRESS  


~1 


TEL.  NO. 


POSTCODE 

My  playing  standard  is:         <  ounty 

Club  Team!         Club  League  [    1     Social  Player  [    I  Beginne 

1  would  like  to  attend  as  a  spectator  only  ! 
A4y  Regional  choice  is: 

Northern  SquashTournament*  Manchester-  Tuesday  14th  Jan.  '86 
Southern  Squash  Tournament  *  London  -  Friday  17th  )an  '86 

'All  players  should  arrive  sharp  lor  a  9  00  a.m.  start. 
I  would  like  to  be  entered  in  the. 


r 


i_ 


Mens  Competition  I    I    Ladies  Competition 
Veterans  Competition  (40  plus) ! 


J 
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Beecham  buy  Norclif  f 
in  2-company  deal 


Beecham  have  agreed  to  buy  both 
Norcliff  Thayer  and  Reheis 
Chemicals  from  Pantry  Pride  at 
$395m  (£274m). 

The  two  businesses  were  bought  by 
Pantry  Pride  earlier  in  the  month  as  part  of 
their  takeover  of  Revlon  (see  C&D  last 
week).  Beecham  will  integrate  Norclif f 
Thayer  with  their  American  proprietary 
medicines  and  toiletries  division.  They  do 
not  intend  to  hold  on  to  Reheis,  which  has 
estimated  sales  of  $31m  in  1985.  Norcliff's 
sales  this  year  are  put  by  the  group  at 
$131m,  with  operating  profits  of  $34m. 

Norcliff  Thayer  make  and  distribute 
Turns,  claimed  to  be  the  second-largest 
selling  antacid  tablet  in  America  with  a  21 
per  cent  market  share.  They  also  hold  the 

"Farley  sale  a 
rumour"  —  Glaxo 

Glaxo  have  declined  to  comment  on 
speculation  that  they  may  be 
planning  to  sell  off  Farley  Health. 

A  report  in  Marketing  Week  claims  the 
company  is  discussing  such  a  move  with  at 
least  three  "big  names".  A  spokesman  for 
Glaxo  said  the  company  could  not 
comment  on  rumours. 

Glaxo's  generic  subsidiary,  Evans 
Medical,  took  over  responsibility  for  a 
number  of  OTC  products  from  Farley 
Health  in  July.  They  say  they  are  keen  to 
see  the  new  side  of  the  business  develop. 

David  White,  OTC  marketing 
manager,  said:  "We  recognise  that  we 
have  a  new  customer  —  the  general  public 
—  and  we  have  every  intention  of 
providing  our  products  with  both  trade 
and  consumer  support."  The  company  will 
be  developing  their  brands  and  are 
looking  at  new  product  opportunities. 
Discounts  will  be  offered  on  selected  lines, 
rather  than  bonus  stock  deals. 

Results  boost 
for  Boots 

Boots'  interim  results  show  pre-tax 
profits  of  £84.9m  -  a  6.3  per  cent 
increase  on  the  1984  half-year 
figures. 

Boots  the  Chemists  increased  their 
sales  by  6.8  per  cent,  of  which  3  per  cent 


Oxy  trademark,  along  with  analgesic, 
laxative,  denture  aid  and  salt  alternative 
products.  The  Financial  Times  reports  that 
Boots  were  among  other  companies 
rumoured  to  be  bidding  for  the  businesses. 

Beecham  say  they  expect  the 
combined  business  to  make  a  positive 
contribution  to  earnings.  Chief  executive 
John  Robb,  who  took  over  the  post  after  Sir 
Ronald  Halstead's  resignation  (see  C&D 
November  16,  p931),  said  of  the  deal:  "This 
takes  us  further  into  over-the-counter 
medicines,  which  are  growing  in 
importance." 

The  news  was  well  received  on  the 
British  market  and  sent  Beecham  shares  up 
13p  to  303p,  according  to  the  Financial 
Times. 


was  real  growth.  Boots  describe  this  as  "a 
creditable  performance  given  the  adverse 
impact  of  poor  Summer  weather  on  sales 
of  seasonal  goods  and  the  reduction  in 
NHS  prescription  numbers." 
Pharmaceuticals  saw  an  8.8  per  cent  sales 
rise. 

These  results  are  stronger  than 
expected,  says  the  Financial  Times,  which 
reported  shares  rising  15p  to  237p. 

International 
touch  for  LRC 

LRC  International  have  changed 
their  name  to  London  International 
Group  pic. 

The  company  says  its  name-change 
will  "...  more  closely  reflect  the  size  and 
international  scope  of  the  group  today, 
while  retaining  important  elements  of  our 
heritage". 

Pre-tax  profits  for  the  company  in  the 
half  year  to  September  30  have  reached 
£10. 5m  —  a  £2. 6m  increase  from  the  same 
period  last  year.  Turnover  increased  27 
per  cent  to  £1 12.2m. 

G.D.  Searles'  Worldwide  OTC  business 
has  been  acquired  by  Procter  &  Gamble 
US  for  an  undisclosed  sum.  The  sale 
includes  such  products  as  Metamucil  and 
Dramame. 

Cow  &  Gate  Ltd  are  seeking  planning 
approval  for  a  4,000  sq  m  factory,  boiler 
plant,  and  stacks  at  the  Cow  &  Gate 
premises  at  Glastonbury  Road,  Wells, 
j  Somerset. 


Riker  Labs  look 
spaced  out  

Riker  Laboratories  look  set  to 
become  involved  in  the  testing  and 
marketing  of  drugs  which  have 
been  made  in  space. 

This  follows  an  announcement  last 
week  by  McDonnell  Douglas  and  the  3M 
Company  (Riker's  parent  organisation) 
that  negotiations  are  underway  for  the  joint 
development  of  space  processed 
pharmaceuticals . 

Erythropoietin,  a  hormone  used  in  the 
treatment  of  anaemia  will  be  the  first  such 
drug  product,  using  the  electrophoresis 
technology  developed  by  McDonnell 
Douglas's  Electrophoresis  Operations  in 
Space  programme.  This  was  established  in 
1977  to  look  at  the  advantages  of  purifying 
biological  materials  under  the  micro- 
gravity  conditions  of  space.  The 
electrophoresis  device  will  make  its 
seventh  flight  on  the  space  shuttle  Atlantis 
later  this  month.  It  is  aimed  to  purify 
sufficient  quantities  of  biological  material 
to  begin  the  animal  and  clinical  testing 
programme  necessary  to  gain  American 
FDA  approval.  On  the  same  flight  3M  will 
conduct  their  third  experiment  this  year  as 
part  of  their  space  research  in  materials 
science. 

Letting  the 
lettings  be... 

The  Government  has  decided  not  to 
make  any  changes  to  the  law  on 
business  lettings. 

Department  of  the  Environment  Under 
Secretary  of  State  Richard  Tracey  says  the 
Government  is  convinced  that  the  present 
law  is  working  well.  "The  balance  of  rights 
between  both  parties  to  business  lettings  is 
being  maintained  —  particularly  where 
small  businesses  are  involved,  either  as 
tenants  or  landlords,"  he  said. 

This  follows  the  conclusion  of  the 
Business  Lettings  Review,  set  up  last  year 
to  see  if  the  section  of  the  1954  Landlord 
and  Tenant  Act  which  deals  with  business 
tenants  was  still  working  fairly.  The  Act 
offers  security  of  tenure  to  leaseholders 
and  at  the  same  time  safeguards  the  rights 
of  landlords. 


The  Department  of  Employment  retail 
price  index  for  all  items  reached  377.1  in 
October.  (January  1974  =  100).  This 
represents  an  increase  of  0.2  per  cent  on 
September  and  an  increase  of  5.4  per  cent 
on  October  1984. 
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BUSINESS  NEWS 


dangers  Photo 
aken  over 

he  majority  interest  in  Sangers 
hotographic  has  been  bought  by 
9-year  old  Jeremy  Peace  in  a 
3.04m  cash  deal. 

Mr  Peace,  a  former  investment  adviser, 
as  bought  76  per  cent  of  the  shares, 
[fering  Pavion  International  40p  a  share, 
avion  was  previously  called  Sangers;  they 
>ok  over  the  US  cosmetics  company  last 
sar  (see  C&D  last  week). 

About  2.6  million  shares  have  been 
laced  with  financial  institutions  and  other 
lvestors.  These  are  not  accepting  the  40p 
[fer  for  the  outstanding  balance  of  shares, 
he  deal  was  followed  by  a  38p  rise  for 
angers  shares  to  78p  on  the  day. 

Managing  director  of  Sangers 
hotographic,  Mr  Frank  Hatton,  says  Mr 
sace's  takeover  of  the  company  can  only 
ave  a  positive  effect.  "I  expect  him  to 
tpand  the  company  in  every  field,  if 
acessary  through  acquisition.  That 
lould  mean  taking  on  more  staff  rather 
an  making  redundancies." 

Mr  Peace  has  to  offer  existing 
lareholders  his  successful  bid  price  of 
)p  a  share  under  Stock  Exchange  rules, 
s  C&D  went  to  press  the  shares  had 
pped  1 13p  at  one  stage  on  Tuesday  —  he 
unlikely  to  find  any  takers. 


Wellcome  offer 

he  Wellcome  Foundation,  to  be 
oated  on  the  stock  market  in 
muary,  is  making  10  per  cent  of 
ae  shares  on  offer  available  to  its 
mployees. 

The  Foundation  is  to  put  25  per  cent  of 
equity  on  public  offer.  Britain's 
nployees  will  be  able  to  take  interest-free 
ans  to  buy  £100-worth  of  shares.  Further 
reference  will  be  given  during  the 
Nation  itself. 

Another  plan,  arranged  with  Abbey 
ational,  lets  employees  commit  up  to 
iQQ  a  month  of  their  salaries  over  five  to 
ven  years.  At  the  end  of  this  time  they 
in  use  the  money  to  buy  shares  or  take 
ish  with  interest. 


/AT  form  change 

ustoms  and  Excise  have 
designed  the  application  forms 
T  VAT  registration. 

The  new  forms  incorporate  the 
jianges  in  repayment  procedures 


announced  by  Customs  and  Excise 
recently.  Traders  are  no  longer  required 
to  give  details  of  their  bank  accounts  if 
they  only  receive  occasional  repayments. 
These  will  now  be  made  by  payable  order. 

Customs  and  Excise  say  that  the  new 
forms  are  a  bit  easier  to  understand,  too. 
They  come  into  effect  on  February  3,  1986. 

Record  Share  of 
results 

Share  Drug  Stores  have  announced 
record  figures  in  their  first  full-year 
results  since  joining  the  unlisted 
securities  market  last  year. 

Pre-tax  profits  stand  at  £1.37m  for  the 
year  ended  August  31,  compared  with 
£851,000  in  1984.  Turnover  increased  50 
per  cent  from  £16. 01m  to  £24. 01m.  Own 
labels  now  account  for  26  per  cent  of 
turnover:  a  rise  from  last  year's  20  per 
cent. 

During  the  year,  19  stores  have  been 
opened.  The  company  expects  to  open  at 
least  25  this  year,  says  chairman  Alan 
Prince. 

■  Michael  Howard,  the  Minister  for 
Corporate  and  Consumer  Affairs,  has 
issued  a  consultative  document  seeking 
views  on  the  EEC  Product  Liability 
directive  (see  Points  of  Law,  pl020). 


The  John  Hamilton/Numark  evening  at 
Glasgow's  Holiday  Inn  attracted  a 
200-strong  audience.  Douglas  Low, 
managing  director  of  John  Hamilton  and 
ICML  director,  called  for  support  and 
commitment  for  Numark 


Unichem  adjust 


There  will  be  an  adjustment  to  Unichem's 
profit-sharing  scheme  from  December  1 . 

The  effect  on  members'  accounts 
which  show  medical  purchases  of  £2,600 
or  more  will  be  £2  per  month.  The 
minimum  for  medical  purchases  before 
profit-share  is  allocated  will  be  increased 
to  £2,100.  The  starting  point  for  8  per  cent 
has  been  reduced  to  £2,000. 


COMING  EVEN" 


Monday,  December  2 

East  Metropolitan  Branch,  Pharmaceutical  Society, 

Churchill  Room,  Wanstead  Library,  Spratt  Hall  Road, 
Wanstead  at  8pm  Dr  D  Anderson,  district  pharmaceutical 
officer,  St  Mary's  Hospital,  London  on  "College  of  Pharmacy 
Practice" 

Tuesday,  December  3 

Dumfries  and  Galloway  Branch.  Pharmaceutical  Society, 

Dumfries  and  Galloway  Royal  Infirmary  at  7.30pm  Dr  F.J. 
Bone,  consultant  bacteriologist,  on  "What  happens  to 
specimens  and  consequent  treatment  " 
Fife  Branch,  Pharmaceutical  Society,  Anthony's  Hotel, 
Kirkaldy  at  7.45pm  Dr  A.P  Ball,  Cameron  Hospital,  on  "AIDS 
— -  Threat  or  reallity?" 

Halifax  and  District  Branch.  Pharmaceutical  Society, 

postgraduate  medical  centre,  Halifax  General  Hospital  at  8pm 
There  will  be  a  film  presentation  on  "Hormonal  contraception" 
and  discussions  of  branch  resolutions  for  the  Branch 
Representatives'  Meeting  1986 

Harrow  and  Hillingdon  Branch.  Pharmaceutical  Society, 

Himsworth  Hall,  Northwick  Park  Hospital  at  7  30pm  "Quiz 
evening  "  Buffet 

Slough  and  District  Branch.  Pharmaceutical  Society, 

Wrexham  Park  Hospital,  Slough  at  7  30pm  Tony  Pmckus,  MPS, 
on  "Homeopathy"  Wine  and  Cheese. 

Wednesday,  December  4 

Isle  of  Wight  Branch.  Pharmaceutical  Society,  postgraduate 
medical  centre,  St  Mary's  Hospital,  at  7  30pm  Mr  Oliver 
Frazer,  natural  historian,  on  "Bats  " 

Stirling  and  Central  Scottish  Branch,  Pharmaceutical 
Society.  Terraces  Hotel,  4  Melville  Terrace,  Stirling  at  8pm 
Miss  M  McKellar,  area  dietician  FVHB,  on  "Healthy  living  — 
why  bother,  nutrition  and  exercise." 

Hull  Branch.  Pharmaceutical  Society  and  Hull  Pharmacists' 
Association,  postgraduate  centre,  Hull  Royal  Infirmary, 
Anlaby  Road,  Hull  at  7  45pm  Mr  John  Kitching  on 
"Communication  in  pharmacy  —  the  whys  and  wherefores  " 


Thursday,  December  5 

Bristol  and  District  Branch.  Pharmaceutical  Society, 

postgraduate  medical  centre,  Frenchay  Hospital  at  7  30pm  Mr 
T  D  Turner,  Welsh  School  of  Pharmacy,  UWIST,  on 
"Pharmaceutical  antiquities."  Motions  for  Branch 
Representatives' Meeting  1986. 

Chiltern  Region.  Pharmaceutical  Society,  Allen  Lecture 
Theatre,  Atkins  Building,  Queen  Elizabeth  College,  Campden 
Hill  Road,  London  at  8pm.  Heather  Couper,  president,  British 
Astronomical  Association,  "A  comet's  tale  " 
Hounslow  Branch.  Pharmaceutical  Society,  lecture  theatre, 
West  Middlesex  Hospitals,  Twickenham,  Isleworth  at  7.45pm. 
Mr  Alan  Wright,  professional  services  manager,  Allen  & 
Hanbury  on  "Patient  counselling  in  asthma  —  the  pharmacists's 
role." 

Staffordshire  Pharmaceutical  Committee.  Eaton  Lodge 
Hotel,  Rugeley,  Staffs  at  8pm.  Mr  A.J.  Smith,  chief  executive, 
PSNC  will  address  the  meeting 
Weald  of  Kent  Branch,  Pharmaceutical  Society. 

postgraduate  centre,  Kent  &  Sussex  Hospital,  Tunbndge  Wells 
at  8pm.  Members'  social  evening:  bring  along  antiques  and 
pharmaceutical  curiosities. 


Saturday,  December  7 


Ayrshire  Branch,  Pharmaceutical  Society,  Hospitality  Inn, 
Irvine  at  8pm  Annual  Dance. 

Mid  Glamorgan  East  Branch.  Pharmaceutical  Society.  The 

Royal  Hotel,  Cardiff,  South  Glamorgan  at  8pm  Christmas 
dinner  and  disco. 

Advance  inlormation 

The  British  Chemical  Distributors  &  Traders  Association. 

Crest  Hotel,  Heathrow  on  January  23.  Seminar  on  "Conveyance 
ot  Dangerous  Substances  by  Road  in  Packages  "  Cost  £62  50 
plus  VAT  per  person  and  includes  morning  coffee,  luncheon 
and  afternoon  tea  Applications  and  information  from  Miss 
Wayne  Hamer  at  the  BCDTA,  12b  Westminster  Palace  Gardens, 
Artillery  Row,  London  SW1P  1RL  (tel  01-222  5292/3) 
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CLASSIFIE 


Post  to 

Classified  Advertisements, 
Chemist  &  Druggist, 
Benn  Publications, 
Sovereign  Way,  Tonbridge, 
Kent  TN91RW. 
Telephone  Tonbridge  (0732) 
364422.  Telex  95132. 
Ring  Hazel  Barry  ext  210 
for  further  information 


Publication  date 

Every  Saturday 
Headings 

All  advertisements  appear 
under  appropriate  headings. 
Copy  date  4pm  Tuesday  prior 
to  publication  date. 
Cancellation  deadline 
5pm  Monday  prior  to 
publication  date. 


Display /Semi  Display 

£13.40  per  single  column 
centimetre,  min  30mm. 
Column  width  42mm. 
Whole  Page  £1200.00 
(260mm  x  180mm) 
Half  Page  £650.00 
(125mm  x  180mm) 
Quarter  Page  £345.00 
(125mm  x  88mm) 


Box  Numbers  £3.00  extra 
Available  on  request. 
All  rates  subject  to 
standard  VAT. 


Appointments 


A  major  opportunity  with  a  major  Company! 

NORTHERN  REGIONAL 

MANAGER  (Chemist  OTC) 

Combe  International  -Odor  Eaters,  Grecian  2000,  Lanacane  and  SEABOND  -  are  looking  for  an  ambitious 
motivator  for  their  newly  established  northern  Regional  Sales  Force 


The  Company 

Combe  International  Ltd.  (est.  in 
the  U.K.  since  1974)  are  part  of  a 
major  American  Corporation, 
successfully  marketing  brand  leader' 
OTC  products  in  over  50  countries 
throughout  the  world.  Due  to  the 
success  of  our  products  in  the  U.K., 
we  are  creating  our  own  Sales  Force 
to  help  us  maintain  established  brand 
momentum  and  create  further 
expansion  through  these  and  new, 
exciting  products. 


The  Manager 

We  are  looking  for  a  dynamic, 
ambitious  leader;  28-45  years  old 
who  can  show  us  a  successful  track 
record  in  both  Account  and  Man 
Management;  he  will  almost  certainly 
have  worked  for  at  least  3  years  with  a 
major  F.M.C.G.  Company  covering 
the  Chemist  Sector.  He  will  be 
responsible  for  a  team  of  5  Territory 
Managers  and  directly  responsible  to 
the  national  Sales  Manager. 


Odor -Eaters,  Grecian  2000,  Lanacane,  Vagisil, 


The  Rewards 

Me  will  enjoy  exceptional  job 
satisfaction,  lie  will  also  receive  an 
attractive  package  of  around 
£15,000+  includinga  company 
maintained  car  that  reflects  his  status, 
lunch  allowance,all  the  usual  business 
expenses  plus  the  sort  of  holiday  and 
pension  benefits  he'd  expect  from  a 
major  international  company. 

Write  (enelosinqa  full  C.V.)  to:-  national  Sales 
Managec  Combe  International  Ltd.,  A.M. P. 
House,  Di  ngwa 1 1  Road,  Croydon,  Surrey  C R9  2AU. 


Seabond,  Slip-Stops,  Lady  Grecian  2000. 


international  ltd 


REPRESENTATIVE 

Experienced  in  dealing  with 
retail  pharmacies,  required  for 

leading  Generic  wholesaler. 
Existing  connection  in  South 

Essex  vacant  due  to 
promotion.  Immediate  start. 


BOX  C&D3148 


CHEMIST  REPS 

YOU  CAN  EARN  UP  TO 

£200  EXTRA  A  WEEK 

IN  YOUR  SPARE  TIME,  MOSTLY 
EVENINGS,  NO  WEEKENDS. 

FOR  DETAILS,  WRITE  GIVING  AREA 
WORKED  AND  SEND  SHORTC.V.  TO:— 
Kestrel  Marketing  &  Promotions  Ltd, 
Unit  5,  Padgate  Business  Centre,  Green 
Lane,  Padgate,  Warrington  WA1  4JN. 
Telephone:  (0925)  81 7686 
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A  genuinely  exciting  sales  opportunity! 

TERRITORY  MANAGERS 

(Chemist  OTC) 


Combe  International  -  Odor  Eaters,  Grecian  2000,  LANACANE  and 
SEABOND  -  are  looking  for  nine  highly  motivated,  ambitious 
Territory  Managers  for  their  newly  established  Sales  Force 


Who  are  we? 

Combe  International  Ltd. 
(est.  in  the  U.K.  since  1974)  are 
part  of  a  major  American 
Corporation,  successfully 
marketing  brand  leader'  OTC 
products  in  over  50  countries 
throughout  the  world.  Due  to  the 
success  of  our  products  in  the 
U.K.,  we  are  creating  our  own 
Sales  Force  to  help  us  maintain 
established  brand  momentum 
and  create  further  expansion 
through  these  and  new,  exciting 
products. 

Who  are  you? 

You're  lively,  ambitious,  25-45 
with  a  proven  sales  record  (at 
least  2  years)  with  a  blue  chip' 
Chemist  OTC  Company.  Your 
experience  will  include  all 
aspects  of  F.M.C.G.  selling 


MANAGERS  WANTED 
FOR  THESE  NINE 
TERRITORIES:- 

1.  Scotland  Central 

2.  Scotland  North  West 

3.  Tyne  Tees/Yorkshire 

4.  Lancashire/Cheshire 

5.  Wales/ 
West  Midlands 

6.  Anglia/ 
East  Midlands 

7.  North  London/ 

Essex 

8.  South  London/ 
Surrey/Sussex 

9.  South  West/ 
Hampshire/Wiltshire 


including  operation  of  transfer 
orders.  You  are  doing  well  but 
would  like  to  do  even  better. 

The  Rewards 

You  will  enjoy  tremendousjob 
satisfaction.  You  will  also  receive 
an  attractive  package  of  around 
£1 1,000  p.a.  that  includes  a 
company  maintained  car,  lunch 
allowance,  the  usual  business 
expenses  plus  the  sort  of  holiday 
and  pension  benefits  you'd 
expect  from  a  major 
international  company. 


Interested?  Then  write 
(enclosing  a  full  C.V.)  to:- 
National  Sales  Manager,  Combe 
International  Ltd., 
A.M. P.  House,  Dingwall  Road, 
Croydon,  Surrey,  CR9  2AU. 


Combe 

international  ltd 


Odor-Eaters,  Grecian  2000,  Lanacane,  Vagisil,  Seabond,  Slip-Stops,  Lady  Grecian  2000. 
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Good  News  for 
Pharmacists! 

Safeway  pioneered  the  concept  of  in-store 
pharmacies  in  the  UK  An  idea  that  has  proved  a  great 
success,  both  for  our  customers  and  our  Pharmacists 

We'd  now  like  to  meet  Pharmacists,  interested  in 
working  in  superb  surroundings,  with  the  most  up-to-date 
facilities,  plus  the  support  and  backing  of  one  of  the 
world's  major  retailing  organisations. 

Opportunities  now  exist  for  pharmacists  at  the 
following  locations: 

Pharmacy  Manager 

ACOCKS  GREEN,  Birmingham 
PENDEFORD,  Wolverhampton 

Part-time  Pharmacists 

PENDEFORD,  Wolverhampton 
HADLEIGH,  Essex.  PINNER,  Middlesex 
For  suitably  qualified  men  and  women,  you'll  enjoy 
the  modern,  professional  environment,  which  additionally 
offers  an  exciting  commercial  challenge.  You'll  also  find 
the  rewards  attractive. 

Forfurtherdetails,  please  contact  Mr.  D  Wood, 
Pharmacy  Department,  Safeway  Food  Stores  Limited, 
Beddow  Way,  Aylesford,  Kent.  Tel:  (0622)  72371. 


SAFEWAY 


Stock  for  Sale 


PERFUMES  & 
COSMETICS 

PROBABLY  THE 
WIDEST  RANGE  OF 
BRANDED  &  NON 
BRANDED  LINES 

SPOT!  ENTERPRISES 


5/7  GREAT  EASTERN 
STREET,  LONDON  EC2 
TEL:  247  3122/9293 

Timings: 
Mon-Fri  10.00-6.30. 
Saturday:  Closed. 
Sunday  9.30-2.30 


3M  LITTMANN 

ORIGINAL 
STETHOSCOPES 

Made  in  USA 

Most  models 
available  at 
competitive  prices. 

EUR0PHAR 
PROMOTION  LTD, 
12  BRUDENELL, 
WINDSOR,  BERKS. 
TEL:  01-574  4322 


Stock  for  Sale 


CHEMISTS 

Do  not  be  confused  by 
complicated  pricing 
structures.  Let  us  quote  you 
for  UP  TO  75%  discount  on 
IMPORTS  and 
UP  TO  50%  discount  on 
GENERICS. 
Compare  our  prices  to  those 
of  our  competitors  and  bank 
the  difference. 

Ring: 
EUROPHARM  on 
0903  213303  or 
061833  9592 

WDL  Number:  WL/6792/001 


FILMS       KODAK       TUDOR  FLASH 


FILMS  FILMS 


PERFUMES  &  COSMETICS 

CHEMIST  SUNDRIES,  FILMS  &  LOTS  MORE 

Gift  sets  in  stock 


Enter  the  world  of  perfumes.  Selection  of  bronded 
perfumery  at  competitive  prices.  FOR  PRICE  LISTS. 

®  01-960  0319  or  01-960  5752 


PASCOS 

425  Harrow  Road 
London  W 10  4RE 


OPEN 

MON-FRI  9.30am-5.30pm 
SUN  9.30am-3.00pm 


PERFUMES 


PERFUMES 


PERFUMES 


PERFUMES 


IPIEIPIfUMIES 


rELEPHONE  NOW  FOR  SPECIAL  PRICES,  OR 
VISIT  OUR  SHOWROOM  AND  GET  A 

PERFUME  WORTH  £22. 
FREE  OF  CHARGE  ON  ORDERS  OVER  £300 

WEST  LONDON  LTD  397  ACTON  LANE, 
LONDON  W3.  01-993  6409. 
OPEN  10-7.  SUN  10-2 


A  wide  range  of  branded  perfumes, 
toiletries  and  sundries  available. 

Contact: 
D.M.  WHOLESALE  SUPPLIES  LTD, 
UNIT  B, 

277  ABBEYDALE  ROAD,  WEMBLEY, 
MIDDX  HA01WQ. 

Tel:  01-991  2522 

for  our  current  price  list 

Open:  MON-FRI  10am-8pm.  SAT  a 
SUN  J0am-4pm 
Please  note  our  change  of  address 
and  telephone  number. 


JUST  PERFUMES 

457b  Alexandra  Avenue,  Rayners 
Lane,  Harrow,  Middx  HA2  9RY 
Largest  range  of  branded  perfumes 
in  UK  at  competitive  prices. 
Nationwide  delivery  service 
Opening  times: 
Monday  Friday  9.00am-6ptn 
Sunday  10.00am  2.00pm 

Callers  welcome  without 
appointment  at  all  times 
Tel:  01-868  1263  Telex:  925045 
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Professional  Prescription 
Computer  Labelling 


The  ffintf  off  the  New  Generation  from 
John  Richardson  Computer i  M. 


A  New  low  Coil  Dlic  Intern  bated  on  the  AMSIBAD  CPC  6I1S 

BASED  ON  THE  POWERFUL  NEW  AMSTRAD  CPC6128.  THIS  LATEST  ADVANCE  FROM  THE  MARKET  LEADERS  COMBINES  THE 
UNRIVALLED  RICHARDSON  NAME  FOR  QUALITY  WITH  THE  UNDOUBTED  CONVENIENCE  OF  A  DISC-BASED  SYSTEM  —  PRODUCING  I 
SUPERB  NEW  LABELLER  AT  AN  INCREDIBLY  LOW  PRICE  I  FOR  DETAILS.  OR  A  DEMONSTRATION.  PLEASE  TELEPHONE  OUR  SALES 

OFFICE  ON  0772-323763. 

SPECIAL  INTRODUCTORY  OFFER  WHILE  STOCKS  LAST! 
free  computer  accessories  package  worth  up  to  £  200 


Recommended 


'  New,  advanced  easy  to  use  program 
'  Massive  128K  memory 
'  Disc-based  for  extra  speed  and  flexibility 
'  Drug  capacity  of  up  to  1500 
'  Unrivalled  speed  of  label  production 
'  Automatic  warnings  in  line  with  official 
recommendations 

'  Automatic  re  order  facility  in  memory 
'  Automatic  black  list  warning 
'  Drug  usage  information 
'  Generic  and  brand  names  both  on  file 
'  Drug  interaction  facility 
'  All  data  easily  amended  if  required 
'  Complex  dosage  instructions  easily 
stored,  and  recalled  with  a  simple  code 


John  Richardson  Computers  lid 


IDEEPOtl  Pceilon  PU*  SEW  Tel.  CHI  MSI*.* 


•  Help'  facility  for  new  staff  or 
locums  ro  look  up  codes 
whilst  labelling 

•  Many  other  potential  uses  e  g 
communications  via  a  modem 
with  Prestel  etc 

•  Capacity  for  further  program 
enhancement  e  g  automatic 
ordering 

'  Wide  range  of  other  business 
software  available 

•  Automatic  PIP.  Link  or 
Prosper  codes 

•  npa  recommended 


One  Further  Hep  Ahead  in  Pharmacy  Labelling 


Shopfitting 


LEXDRUM 

0626  834077 

WE  PROVIDE  A  PROFESSIONAL 
SHOPFITTING  SERVICE  FOR  THE 
RETAIL  PHARMACY 

— *  .  LEXDRUM  STOREFITTERS 
"■"H!  Chappie  Rd,  Bovey  Tracey,  Devon, 

mmm  0626834077 


Labels 


r 


Order*  dispatched 
within  14  days  of 
approval 


Phone 
Amanda 
now  on 
051- 

236  9438 

17-19  Gascoyne  St. 
Liverpool  L36BS. 


USE  C&D 's  EXTENSIVE 

READERSHIP  AS  A 
COST  EFFEC Tl VE  WA  Y 
OF  WISHING  YOUR 

CUSTOMERS  & 
CLIENTS  A  ''MERRY 

CHRISTMAS  &  A 
PROSPEROUS  NEW 
YEAR" 

PHONE:  0732  364422 
EXT  210  TO  BOOK  YOUR 
CHRISTMAS  MESSAGE 
NOW!! 


Chemist  &  Druggist 
gets  results 


Take  a  Park  Computer 
labeller  on  14  day  Free  trial, 
and  find  out  how  good  it  is 


Then  you  can  trade  in  your  old  computer 
or  typewriter. 

Contact  David  Coleman,  or  Mike  Spnnce  MPS 


m 


IeSSEBMEB 

PARK  SYSTEMS  LTD  17-19  Gascoyne  Street,  Liverpool  L3  6BS  051-236  9438  I  NPA 

Systems  from  £650  up  to  £1195  for  the  new  Disk-Based  /APPROVED 
System  800.  Prices  include  10%  NPA  rebate.  VAT  excluded. 


Price  Labels 


WE  SELL  FOR  LESS!! 

and  offer 

A  FREE  BOX  OF  LABELS 

when  you  place  an  order. 

They  could  cost  less  than  £22  per 

box. 

Try  me  for  value  —  I  will  not  be 
undersold  -  GUARANTEED 
QUALITY 

Servicing  and  repairs  available. 
Contact:  Low  Price  Label  Co., 

FREEPOST,  88  Southbourne  Grove, 
Westcliff-on-Sea,  Essex  SSO  3BR. 
Telephone:  0702-333761  (anytime) 


TOMLYDON 
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Tfiag  'him 
at  his  own  game 

Shropshire  pharmacist  Pat 
Beardsley  is  jubilant  after  his 
successful  move  to  combat  a 
leapfrogger  he  claims  threatened 
the  survival  of  three  High  Street 
pharmacies. 

Within  two  weeks  of  West  Midlands 
multiple  Billington's  opening  a  branch  in 
Bridgnorth  High  Street,  just  two  doors 
down  from  a  doctor's  surgery,  Mr 
Beardsley  had  moved  even  closer  and 
leapfrogged  the  leapfrogger.  Now  two 
months  later  Billington's  is  to  close. 

Mr  Beardsley  struck  a  deal  with  an 
electrical  contractor  whose  shop  stood 
between  Billington's  and  the  surgery. 
Over  one  weekend  they  swapped  premises 
lock,  stock  and  barrel.  Mr  Beardsley  said: 
"We  both  stayed  open  until  five  o'clock  on 
the  Saturday  before  the  move  and  then  my 
staff  worked  all  weekend  to  get  things 
ready  for  us  to  open  on  Monday  morning". 
The  future  of  three  pharmacies  in  the  High 
Street  was  in  jeopardy,  he  said. 

The  move  to  smaller  premises  mean 
that  he  had  to  give  up  many  cosmetic  and 
perfume  lines,  but  he  says  that  his 
colleagues  in  the  High  Street  will  benefit 
from  this  loss,  which  he  hopes  to  make  up 
on  increased  NHS  dispensing. 

A  spokesman  for  Billington's  refused  to 
comment. 


John  Fowler,  editor  of  the  Journal  of 
Pharmacy  and  Pharmacology,  outside 
Buckingham  Palace  after  his  investiture 
last  week.  Mr  Fowler  was  made  MBE  for 
services  to  pharmaceutical  publishing. 
Also  pictured  are  his  wife  Nesta,  daughter 
Jane  and  son  Tim 


Chemists  join 
the  DUMP 

Over  three-quarters  of  a  ton  of  old 
medicines  were  collected  through 
local  pharmacies  in  the  DUMP 
campaign  organised  by  Brent  and 
Harrow  Health  Authority. 

The  unused  medicines  eventually  filled 
84  black  plastic  binliners,  with  chemists 
own  stock  clearouts  accounting  for  over 
half.  Community  health  services  staff 
pharmacist  Pauline  Pearce  said  this  was 
because  pharmacists  do  not  have  regular 
opportunities  to  get  rid  of  old  drugs. 

The  Health  Authority  took  the  unusual 
step  of  analysing  patients'  returns. 

It  turned  out  that  85  per  cent  of  the 
medicines  handed  in  had  been  obtained 
on  prescription.  The  most  common  types 
of  unused  drugs  were  those  for  the  central 
nervous  system  (23  per  cent  of  the  total) 
and  antibiotics  —  patients  are  still  not 
finishing  their  courses,  said  Pauline 
Pearce.  Some  27.7  per  cent  of  the 
medicines  returned  were  out  of  date  and 
another  32  per  cent  were  over  a  year  old. 

Brent  Health  Authority  publicised  the 
campaign  with  pamphlets  and  leaflets.  In 
keeping  with  the  GLC's  policy  on  ethnic 
languages  half  were  in  Gujarati. 

APPOINTMENTS 

Chelsea  Dept  of  Pharmacy,  King's 
College  London:  Dr  L.A.  Damani,  MPS 
has  been  appointed  a  lecturer  in 
biopharmacy  and  will  take  up  the  post  in 
January  1986.  At  present  he  is  a  lecturer  in 
pharmacy  at  Manchester  University. 

Hanimex  UK  Ltd:  Mick  O'Callaghan  has 
moved  to  Hanimex  accessories  division 
from  the  electronics  division.  He  joined 
Hanimex  in  1979  as  a  sales  office  assistant. 


Heard  the  one 
about  the.... 

Dublin  pharmacist,  Mr  Jam  Rood 
reacted  swiftly  when  four  masked  ] 
armed  raiders  came  into  his  shop. 
He  dialled  999,  to  call  the  police,  but 
was  promptly  told  by  the  operator 
to  hold  on  and  wait  his  turn. 

Mr  Rood  made  four  emergency  phone  I 
calls  but  got  the  same  response  each  time 
and  the  gang  escaped  before  the  police, 
who  were  eventually  contacted,  arrived  at 
the  shop  in  the  city  centre.  According  to 
the  Belfast  News  Letter  the  would-be  drugs 
thieves  didn't  have  much  luck  either 
during  the  raid.  Mr  Rood  said  they  held  a 
gun  to  his  assistant's  head  and  actually 
pulled  the  trigger,  but  the  gun  jammed 
and  the  bullet  fell  out. 


Un.ic.hem  driver  Bob  Baldry  is  the  winner 
of  the  Exeter  branch  Driver  of  the  Year 
competition.  To  take  the  title  and  silver 
trophy  —  donated  by  Milupa  —  he  had  to 
pass  theoretical  and  practical  tests  devised 
by  Inspector  John  Hatch  and  PC  Michael 
Crispin  of  the  Devon  police  force 


Byrne:  Mr  Kevin  Byrne  died  on  November 
16  after  a  long  illness.  Up  until  his  death  he 
was  chairman  of  Paines  and  Byrne  Ltd, 
although  he  gave  up  the  post  of  managing 
director  last  year  because  of  ill-health.  Mr 
Byrne  spent  all  his  working  life  in  the 
pharmaceutical  trade,  having  followed  his 
father  into  the  family  business. 


There  was  some  Wellcome  news  for 
pharmacist  Graham  Shawcross  (left)  from 
Erdigton  recently.  He  is  the  latest  winner  in 
Actifed's  free  display  draws,  and  the  prize 
is  a  fortnight  in  the  sun.  Bob  Grice  from 
Wellcome's  consumer  division  presented 
Mr  Shawcross  with  two  tickets  to  Florida 
and  a  cheque  for  £500  spending  money 


Typesetting  end  graphics  by  Magset  Ltd,  Sidcup,  Kent.  Printed  by  Riverside  Press  Ltd,  Whitstable,  Kent.  Published  by  BENN  PUBLICATIONS  LTD,  Sovereign  Way,  Tonbridge,  Kent  TN9  1RW. 
Registered  at  the  Post  Office  as  a  Newspaper  28/20/8s  Contents©  Benn  Publications  Ltd  1985.  All  rights  reserved.  No  part  of  this  publication  may  be  reproduced,  stored  in  a  retrieval  system,  mechanical 
photocopying,  recording  or  otherwise  without  the  prior  permission  of  Benn  Publications. 
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Manufacturing  &  Distributing  Services 


Paracetamol 


PARACETAMOL  TABLETS? 

WE'RE  THE  UK's  LARGEST  SPECIALIST  PRODUCER! 

In  bulk  or  bottles,  strip  pack  or  own  label  -  try  us  for 
aspirin  or  saccharin  too! 

Fast  service  —  unbeatable  prices  —  from 

THE  WALLIS  LABORATORY, 

11 CAMFORD  WAY,  SUNDON  PARK,  LUTON  LU3  3AN 
TEL:  Luton (0582)  584884 


Aspirin  &  Soluble  Aspirin  Tablets. 
Blister  packed  or  bulk. 
Own  label  if  required. 

Competitive  price,  unbeatable  service 


MOLEHAVEN 


ring  us  now  on  01  -965  6551 

Molehaven  Ltd,  703  Tudor  Estate 
Abbey  Road,  London  NW10  7UW 


l    I  SLOW 

■  PEI 


kuet)  ,  MOUTH  ULCERS 

NOT  A  GEL  -  NOT  A  PASTILLE  -  BUT  PELLETS 
that  tlowly  release  2  Active  ingredients  at  site  of  ulceration 

VITABIOTICS  LTD.  122  Mount  Pleasant  Alperton  Mddx.  01-903  5541 


Focus  Solutions 

Suppliers  &  Wholesalers  of 
Contact  Lens  Solutions 
and  Accessories 


Abatron,  Alcon,  Allergan, 
Barnes  Hind,  Bausch  & 
Lomb,  British  American 
Optical,  Calotherm, 
Contactasol,  CooperVision, 
Hydron,  Kelvin,  Sauflon, 
Smith  &  Nephew,  Titmus. 

Telephone  Paul  Clayton  it 
Berkhamsted  (04427)  74326 
for  details. 

Focus  Contact  Lenses 

Northbridge  Road,  Berkhamsted, 
Herts,  HP4  1EH. 


® 


PLASTIC  PRODUCTS 

BABY  PANTS 
TODDLER  PANTS 
INCONTINENCE  PANTS 
MATTRESS  SHEETS 
COT  SHEETS 

etc.,  etc. 

HENLEYS 
OF  HORNSEY 
LTD. 

London  N8  0DL 

Tel:  01-889  3151/6 


"D0RMEL"  MINIATURE  FEEDER 

from  John  Dowell  &  Sons  Ltd  of  Saffron  Walden 


Suppliers  of  the  "Dormel"  Infant  Miniature  Feeder  &  Spare  Latex  Teats  for 
well  over  50  years  —  obtainable  from  the  majority  of  Chemist  Wholesalers 

Orders  (wholesale  only)  and  enquiries  to 
John  Dowell  &  Sons  Ltd,  c/o  R.  Higgs,  264  St  Barnabas  Road, 
Woodford  Green,  Essex  IG8  7DP.  Phone:  01-504  8718. 


THREE  PROVEN  SALES  WINNERS 

T0RBET0L*  Acne  Solution:  a  non-keratolylic,  bactericidal  solution 
for  spots,  pimples,  and  acne  Promotes  rapid  healing  by  destroying 
pimple-producing  bacteria,  so  reducing  inflammation  and  clearing  blocked 
pores  Available  in  30ml bottles. 

T0RBET0V  Shampoo:  the  medicated  treatment  for  all  forms  of  dan- 
druff; scientifically  formulated,  containing  two  highly  effective  germicides 
to  leave  hair  clinically  clean  and  dandruff-free  Available  in  65ml  bottles. 

CALSALETTES*  Tablets:  a  natural  laxative  containing  the  pure 
vegetable  extract  Aloin  Excellent  as  a  long-term  laxative  in  the  treatment  of 
chronic  constipation,  and  just  as  effective  in  short-term  use 

These  products  available  from  your  local  WHOL  ESAL  ER  — 
and  promoted  direct  to  your  customers. 

O Further  uilotmalion  is  available  from 
Torbet  Laboratories  Ltd 
P0  Box  7 1  Maul', lout'.  Kent  ME  15  900  '  Trademark 


Apeils-Umdasch 

-  specialist  systems  for 
specialist  applications. 
Apeils  and  Umdasch 

together  create  shopfitting 
'  styles  to  stimulate  sales  -  to 
your  advantage. 


designed  to  sell 

Apeils-Umdasch 

-  sturdy,  standard  structures  with 
subtle  variations  in  shape,  colour 
and  finish. 

Apeils-Umdasch 

-  is  a  modular  system  of 

silent  salesmen  -  spacious  display 
storage  which  pleases  the  eye  and 
beckons  the  buyers. 

Apeils-Umdasch 

-  together,  a  splendid 
shopfitting  combination  - 
and  one  that  works. 


Apeils-Umdasch  build  sales. 


Apeils  Systems  Limited, 

Unit  P,  Kingsway  Trading  Estate, 
Kingsway,  Luton, 
Bedfordshire  LU1  1  LP. 
Telephone:  Luton  (0582)  4571 1 1 . 


The  Right  Choice  at  the  Right  Price 


Shopfitting 
The 

Complete 
System 


Whatever  your  shopfitting  requirements 
ZAP  have  the  answers... 

*  Quality  Equipment  for  the 

*  Quality  Design  Progressive 

*  Quality  Service  Pharmacist 

Full  range  of  Dispensary  fittings 

'  'FREE'  'QUOTATIONS 
NATIONAL  NETWORK  OF  LOCAL  CONSULTANTS         /  fe 
NATIONAL  INSTALLATION  SERVICE  /j? 
EXCELLENT  FINANCE  FACILITIES  AVAILABLE  /C" 

/' 
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NATIONAL 


For  full  information  contact  the  organisers: 


Trsdss  Exhibitions  Ltd 


Telephone:  01 -262  2886.  Telex:  25271  (KENWOD)G. 


Your  Guarantee:  As  Founder  Members  of  the  Association  of  Exhibition  Organisers,  we  operate  in  accordance  with  their  conditions. 


